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Slash In Output 


Appliance Field 
For $50 Million 


314-Billion-Dollar Levy Now 
Before House; “Floor Plan’ 
Dealers Protected 


WASHINGTON, D. C.—The refrig- 


eration, appliances, and radio-phono- . 


graph industries will contribute 
almost $50,000,000 of the estimated 


Parts Needs Action 
By Office of OPM 


DETROIT — Inquiries directed 
to AIR CONDITIONING & REFRIGER- 
ATION NEWS in the past week 
have asked when the order giving 
an A-10 priority rating on parts 
for replacement and repair of 
existing commercial refrigeration 
systems, as announced in previous 
issues of the NEWS, would be put 
into effect. 

The answer apparently is— 
“when the Priorities Division of 
the Office of Production Manage- 


Discusses Position Under Defense 


CHICAGO—Just what the Defense 
emergency is meaning to the com- 
mercial refrigerator cabinet industry 
was thoroughly aired at the annual 
meeting of the Commercial Refrig- 
erator Manufacturers Association 
held here July 18 and 19. 

In the association business sessions 
of the convention John W. Hart, vice 
president and treasurer of McCray 
Refrigerator Co., was unanimously 
elected president to succeed Jerry 
Tyler, president of Tyler Fixture 
Corp. Other officers named were J. 
Stuart Hill, president, C. V. Hill & 


Heads Cabinet Group 


of Refrigerators 
Delayed byOPM 


OPM Group, Headed By 
Knudsen, Blocks Any 


Immediate Action 


WASHINGTON, D. C.—Jurisdic- 
tional jockeying between OPACS 
and OPM will prevent Leon Hender- 
son’s 50% refrigerator production 


S$ . ment gets around to issuing th Co., as vice president; Ray W. : 
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pill just completed by the Ways and 
Means Committee and presented to 
the House of Representatives for 
consideration this week. 

The taxes become payable upon 
enactment of the bill, except that 
firms which purchased goods under 
an instalment contract prior to July 
1, 1941, would not have to pay a 
floor stock tax on goods so pur- 
chased. This provision presumably 
would cover appliance dealers oper- 
ating under a “floor plan” arrange- 
ment. 

(Concluded on Page 4, Column 2) 


June Record Broken 
On¥ Household Units 


DETROIT—The “record-a-month” 
movement which the household re- 
frigerator industry has apparently 
set as its goal during 1941 was 
continued unbroken during June, 
when world shipments by U. S. 
manufacturers reached approximately 
410,000 units to put the industry 
over the two-and-a-half-million mark 
for the first six months of the year, 
according to estimates by AIR CONDI- 
TIONING & REFRIGERATION NEWS. 

Industry shipments for the first 


(Concluded on Page 16, Column 1) 


Houston Refrigerator 
Sales Drop In June 


HOUSTON, Tex.—Sales of 2,707 
refrigerators were reported during 
June by dealers in the territory of 
Houston Light & Power Co., to bring 
the six-month mark in this classifica- 
tion to 11,252 units. June sales com- 
pare with a total of 3,666 units in 
the territory during the same month 
of* 1940. 

In the Houston area itself, refrig- 
erator sales this June totaled 1,862 
units, as compared with 1,914 in 
1940. 

Following are six-month sales 
figures for the territory, which in- 
cludes Houston, Galveston, Goose 
Creek, Rosenberg, Wharton, Free- 
Port, Humble, and LaPorte: 


rating because they are used in 
“food processing and_ storage,” 
one of the 26 industries and 
services that are to get priority 
status for repair and maintenance 
materials and equipment accord- 
ing to an allocation program set 
up by the Civilian Supply Alloca- 
tion Division of the Office of 
Price Administration and Civilian 
Supply (OPACS). 

OPACS issued this order, and 
indicated to interested sources 
that it would call for an A-10 
rating. When queried by the 
NEWS as to the present status of 
this matter, the information divi- 
sion of OPACS replied as follows: 

“Further information on prior- 
ity status for repair and mainte- 
nance equipment in 26 essential 
services and industries must be 
obtained from the issuance by the 
priorities division of the OPM of 
their order implementing our 
allocation program.” To date, no 
order of this nature seems to have 
been issued. It is possible that 
the OPM wishes to set up the 
machinery for carrying through 
on the order before issuing it. 


Commonwealth & Southern 
Lifts Power Restrictions 


ATLANTA —Due to increased 
stream flows caused by heavy rains, 
all restrictions on the use of electric 
current have been lifted until Sept. 1 
by Commonwealth & Southern Power 
companies in the southeast. 


According to C. A. Collier, vice 
president of the Georgia Power Co., 
the heavy rains in Georgia, Alabama, 
and Tennessee have removed, for the 
time being, need for curtailment of 
use of power. Power rationing here 
had been in effect for nearly two 
months to aid national defense pro- 
duction, particularly that of alu- 
minum plants in the southeast. 


Store Equipment, Inc.; and Ernest 
L. Stultz, president, Viking Refrig- 
erators, Inc. 


In the discussion of the relation 
of the industry to the defense pro- 
gram emphasis was placed on the 
prominent part that the commercial 
refrigerator industry has played in 
furnishing of equipment to various 
branches of the armed forces, ac- 
counting for approximately 25% of 
CRMA member’s normal production 
for the past nine months. 

A special report was given by the 
CRMA Defense Committee on the 
conference that was held July 14 
with the Civilian Supply Allocation 
Division of OPACS. The general 
feeling was that OPACS would not 
act hastily in working out a program 
for the commercial refrigerator 
industry in recognition of the fact 
that the industry is already devoting 
a considerable part of its facilities to 
the production of defense materials, 
and also because of its common 
identity with food processing and 
distribution. 

Members of the Defense Commit- 
tee who attended the OPACS confer- 
ence made commendatory remarks 
about the special issue of AIR CON- 
DITIONING & REFRIGERATION NEWS, 
which was distributed to the govern- 
ment officials attending the confer- 
ence. They expressed the opinion 
that the NEws had done an outstand- 
ing job of advancing the story of 
refrigeration, and that the publica- 
tion was bound to do much good. 

It was pointed out that any drastic 
curtailment of production in the 
commercial refrigerator cabinet in- 
dustry would prove very serious due 


to the more or less fixed nature of 


the demand. This year, for example, 
in contrast with some of the large 
gains reported by the household 
utility groups that participated in a 
conference with OPACS, the com- 
mercial refrigerator volume is just 
a little over 11% ahead of 1940. 
All members reported increasing 


(Concluded on Page 16, Column 4) 


‘Put Used Boxes In Better Condition’ Says 
Dealer Who Sees a Scarcity of New Units 


JOHN W. HART 


Supply of Bi-Metal 
To Be Maintained 
For Control Devices 


WASHINGTON, D. C.—Assurance 
of an adequate supply of the various 
metals used in the manufacture of 
thermostatic bi-metal, employed in 
temperature control devices, is the 
purpose of a limited allocation pro- 
gram announced by OPACS. 

Under the program, the following 
metals, in the quantities indicated, 
are to be allocated monthly to manu- 
facturers of thermostatic bi-metal 
and where necessary the high civilian 
preference ratings are to be main- 
tained for. such orders: 

Nickel, 14.4 short tons; iron, 43.8 
short tons; silicon bronze, 9.6 short 
tons; Muntz metal, 2.7 short tons; 
chromium, 1,320 pounds; manganese, 
600 pounds; aluminum, 75 pounds; 
cobalt, 75 pounds; copper, 300 
pounds; and zinc, 210 pounds. 

The program is scheduled to ex- 
pire on Oct. 19, 1941, and will be 
administered by OPM. 


New Plan Simplifies 
Priority Rating Order 
On Defense Projects 


WASHINGTON, D. C.—E. R. 
Stettinius, Jr., Director of Priorities, 
announces a new plan for granting 
limited blanket -preference ratings to 
important defense projects. 

Under the new plan, a defense 
project selected for such treatment 
will receive a blanket preference 
rating order which can be used to 
expedite deliveries of materials going 


machines will be worked out gradu- 
ally, after conferences between indus- 
try committees and the Administra- 
tion. 

OPM and OPACS are bumping into 
each other because the President 
has failed to draw a line of demarca- 
tion between the two groups. 

Put roughly, OPACS is supposed 
to allocate materials to “‘non-defense” 
industries from the quantities of 
such materials left after OPM has 
made its distribution to “defense” 
industries. Considerable overlapping 
of authority has resulted. 

Leon Henderson, price administra- 
tor, has been going ahead with his 
program on the grounds that his 
power comes from World War 
statutes, never repealed and which 
had stood up under two Senate 
investigations. 

Mr. Henderson claims he is doing 
what Bernard M. Baruch had done 
as chairman of the War Industries 
Board in 1917 and 1918. However, 
congressmen have been putting him 
on the pan for “assuming unwar- 
ranted authority.” 

The gathering storm broke in full 
fury upon announcement of the pro- 
posed large slashes in consumer 
durable goods production. In his 
action, Mr. Henderson incurred the 
wrath of OPM, many congressmen, 
labor leaders, and state officials. 

Mr. Knudsen, in admitting publicly 
there had been a dispute between 
OPM and OPACS, said Mr. Hender- 
son had not consulted him with 
regard to the order. When Mr. 
Knudsen then remarked that any 
curtailment in automobile production 
would be made by James S. Adams, 
head of the OPM automobile section, 
it was evident that a jurisdictional 
showdown was imminent. 

Commenting on the order, Mr. 
Knudsen, who up to then had stayed 
out of the controversy in the in- 
terests of harmony in the defense 
organization, envisaged “a lot of 
people walking the streets in those 
cities in which the automobile indus- 
try is located’ if Mr. Henderson’s 


(Concluded on Page 4, Column 83) 


Nash-Kelvinator Net 
For Last Quarter 


Refrigerators evecvaseyt oie seus seer KANSAS CITY, Mo.—Preparing of these units approximately 20%. into the project, so long as those Was $2,606,589 
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CINCINNATI — Net profit of 
$798,634.58 after provision of $300,- 
_ fcr federal income taxes and 
anticipated changes in the present 
income tax law is reported by Cros- 
ley Corp. for the first six months of 
1941. Profit before provision for 
€S was $1,098,634.58, based on net 
Sales ©: $12,868,956.75. 
is figure compares with a net 
Profit cf $96,660.70 for the first six 
Months of 1940, based on sales of 
$8,596,613.61, after provision of 
$85,774.63 for federal income taxes. 


price. 

In contrast with past methods, 
chief aim of which was to put the 
used models on the market for as 
little expense as possible, the new 
service will provide complete recon- 
ditioning of both cabinet and me- 
chanical unit to put the refrigerator 
in best possible condition for resale. 

The move closely approximates 
that recently taken by the Kansas 
City Motor Car Dealers’ Association, 
which has adopted a policy of reno- 
vating both bodies and motors of 
used cars and raising selling prices 


City area whereby the Weeks or- 
ganization is to undertake complete 
reconditioning of their used models, 
to return them for resale in better 
condition both as to appearance and 
serviceability. 

In explaining the new recondition- 
ing and merchandising program, Ted 
Weeks, owner and operator of the 
service firm, said: 

“Although we are not sure about 
costs, we expect to keep the rehabili- 
tation cost at 15% or less than the 
price of the new unit. Add to this, 


(Concluded on Page 16, Column 2) 
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Rema}Fall Meeting 
Set For Oct. 6-8 


CHICAGO—Dates ffor the fall 
meeting of the Refrigeration Equip- 
ment Manufacturers Association to 
be held at the Greenbrier hotel, 
White Sulphur Springs, W. Va., will 
be Oct. 6, 7, and 8 (Monday, Tues- 
day, and Wednesday), it has been 
announced by Rema headquarters. 


of 1940, after provision of $186,000 
for normal taxes and none for excess 
profits tax. 

Net profit before taxes was $4,299,- 
589 for the 1941 quarter, compared 
with $1,087,939 in the corresponding 
1940 period. 

For the nine months ended June 30, 
net profit was $3,734,246 after normal 
and excess profit tax provisions 
aggregating $2,000,000, compared 
with a net of $1,307,878 after normal 
tax provision of $251,000 for the 
same 1940 period. Net profit before 
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AIR CONDITIONING & REFRIGERATION NEWS, JULY 30, 1941 


Gov’t Locker Stamps Proposed To Aid 


WASHINGTON, D. C. — Aiding 
national defense by improving the 
health of low-income families through 
issuance of government’ Locker 
Stamps comparable to Food Stamps 
has been suggested to the Depart- 
ment of Agriculture by R. B. 
Snowden, Jr., first vice president of 
the National Frozen Food Locker 
Association, Inc. and vice president 
of Frozen Food Lockers Co. in 
Memphis, Tenn. 

“IT have been to many departments 
in the Department of Agriculture 
and have yet to find objections to 
the plan,’’ Mr. Snowden reports. 

The plan is to issue a _ locker 
certificate to farm families in 1942 
as a part of the A.A.A. benefit pay- 
ments. This certificate would entitle 
the holder to use a locker for one 
year, and the government would cash 
the certificate for $10, Mr. Snowden 
explained. 

The federal government would 
not be entering the locker business, 
but would merely make it possible 
for the farm family to rent a locker 
from a locker plant operator. 

Legislation for this plan is now 
in the process of preparation by 
legislative counsel, according to Mr. 
Snowden. . 

“The adaption of quick-freezing 
to the community storage of home 
foods through lockers is the most 
significant scientific innovation which 
has struck agriculture since the 
invention of the grain combine,” 
points out Mr. Snowden in his sug- 


~ Defense By Making U. S. Healthier 


gestion to the agricultural depart- 
ment. 

“Its potent significance makes it 
the fastest growing industry in the 
United States today. It differs from 
other methods of preservation in 
that its scope is all embracing, and 
all types of food, with the exception 
of the watery vegetables (six in 
number), are adapted to short time 
or long time storage through the 
facilities of quick freezing and 
locker storage... . 

“The problem in America is not 
production—it is distribution. A 
poor family does not eat well because 
that family cannot afford to eat well, 
but through the use of a locker that 
family has the opportunity to short- 
circuit all the profits and hidden 
taxes in the food business, and 
thereby can eat always at the farm 
cost of production, plus a nominal 
11% cents a pound.... 

“In many cases this $10 aid in the 
form of a Locker Stamp would be 
the last aid necessary to be extended 
to some of these families, for many 
families would become _ thrifty, 
healthy, and self-sufficient through 
the use of the service; and because 
of this new type of easy and fool- 
proof method of food preservation, 
many families would plan their 
production to fit the lockers toward 
a more perfect balance not only for 
their agriculture, but also for their 
home diet and the health of their 
growing children,’ Mr. Snowden 
concludes. 


‘Trying on’ Dresses 
Becomes a Pleasure 
—With Conditioning 


WILMINGTON, Del.—Women cus- 
tomers—who could not be induced 
to try on dresses and gowns on hot 
summer days—no longer mind enter- 
ing fitting rooms at Bird-Speakman, 
Inc., Wilmington’s leading fashion 
shop, since air conditioning was 
installed. 

The air conditioning system serves 
the entire store, including all fitting 
rooms, the bridal room, offices, and 
stock room. Elimination of drafts 
and proper diffusion of air are 
assured through use of adjustable 
vaned outlets. 

The system consists of three self- 
contained units, which have _indi- 
vidual controls, making it possible to 
run one, two, or all three as condi- 
tions warrant. If, for instance, air 
conditioning is found necessary in 
only one part of the store, the system 
can be operated in that section. 

The system was designed so that 
the three units are not visible in 
any part of the store proper. 


Contract For Ft. Crook 
Air Conditioning Let 


OMAHA, Neb.—A _ $202,700 con- 
tract has been awarded to the Rais- 
ler Corp. of New York City for air 
conditioning, ventilating, heating, and 
plumbing of auxiliary buildings at 
Fort Crook, near Omaha. 
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Prevents Noise Complaints 


OW, for the first time, air conditioning and 

refrigeration equipment can be installed with 
control that’s designed for quietness. We could 
describe the performance of this new starter in 
terms of decibels, or we could say that at its noisiest 
moment (the instant it closes) it’s as quiet as a 
light switch in your home—but what you’re inter- 
ested in knowing is that it will satisfy even your 
most noise-conscious customers. 


Here’s What It Is: 
type magnetic starter is enclosed in a heavy, 
gasketed cast-iron “overcoat”? that muffles the 
by sound of the contactor. To further isolate the 

sound, heavy rubber bushings separate the con- 


A sturdy, dependable, lift- 


tactor from its cast enclosure. 


Here’s What It Does: 


In spite of its quiet opera- 


tion, it will control motors up to 5 hp (at 220 volts) 
—starting, stopping, and protecting them. Its 
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quietness suits it particularly for use in homes, 
offices, stores, hospitals, public buildings—in fact 
wherever a quiet motor control is essential. 


Send the coupon: We'd like to give you complete in- 
formation on this new starter. A G-E representative 
near you can fill your requirements promptly. General 
Electric, Schenectady, N. Y. 
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The old wheeze about selling ice boxes in Alaska has a modernized 
counterpart—with visual proof—in the scene illustrated above. The 
photograph shows a Westinghouse refrigerator being unloaded by 
Eskimos as it is delivered to Lake Harbor, Baffin Island, close to the 
Arctic circle, for the wife of the missionary on the island. 


WASHINGTON, D. C.—Adjust- 
ments of air conditioning systems in 
New York City in order to conserve 
power for defense projects may be in 
the offing, it was indicated by J. A. 
Krug, power manager for the Tennes- 
see Valley Authority, in a press 
conference here following his ap- 
pointment as head of the newly 
created special power unit to handle 
all defense power problems. 

Mr. Krug said that for the present 
he did not believe it would be 
necessary to dim New York’s lights 
or restrict operations of motion pic- 
ture theaters, but that it may be 
wise and necessary to adjust some 
air conditioning systems to save 
power. 

In announcing the new power unit, 
the Office of Production Management 
also disclosed plans for three big 
power pools in the southeast, Arkan- 
sas, and New England-New York 
areas to provide energy for new 
aluminum plants, and called on 
private and public power interests to 
forget past conflicts and fears for 
the future. Mr. Krug said that plans 
have been made to provide 1,000,000 
kilowatts needed for the expanding 
aluminum and magnesium produc- 
tion. 

The new power pools will include 
electricity generated by public and 
private plants in the 11 southeastern 
states; in New York, Pennsylvania, 
New Jersey, and the New England 
states; and in Arkansas, Oklahoma, 
northern Texas, Louisiana, southern 
Kansas, and southern Missouri. 

Plans are now being formulated 
to take power out of New York City 
to defense areas where additional 
power is needed, Mr. Krug stated. 

The question of whether power 
rationing might be necessary in the 
interval before new steam and hydro- 
electric plants could be constructed 


Defense Power Head Sees ‘Adjustments’ 
Necessary In N. Y. Air Cooling Operation 


was answered by Mr. Krug with the 
statement that “priorities depend on 
how kind Mother Nature is.” 

“If we get sufficient rainfall so 
the hydro-electric systems have sur- 
pluses, they will not be necessary,” 
he said. “But if we have another 
drought such as occurred in the last 
six months, there will have to be 
priorities.” 

Commenting on his aims in his 
new post, Mr. Krug said, “everything 
will be done to make available co- 
ordinated projections of defense loads 
by areas, to develop specific plans 
for an adequate power supply to 
meet both defense and civilian power 
requirements and to develop a prac- 
tical plan for power priorities, both 
as to equipment and as to available 
power supply, so that the demands 
of the emergency may be met with- 
out delays and without unreasonable 
dislocation of non-defense activities. 

“This job must be done. Old con- 
troversies must be pushed into the 
background. ‘Business as usual’ is 
out. We must continue to provide 
adequate power for defense. Neither 
past conflicts nor fears as to the 
future can be permitted to block our 
effort. Wholehearted cooperation is 
necessary from the private and 
public agencies engaged in providing 
power.” 

Pools and new installations of 
power generating plants now sched- 
uled will make sufficient power avail- 
able when new aluminum plants, 
designed to increase the nation’s 
annual capacity by 600,000,000 lbs., 
are ready to begin operations, Mr. 
Krug’ stated. 

On Jan. 1, according to a report 
of the Federal Power Commission 
just made public, the total installed 
capacity of water power plants in 
the United States and outlying terri- 
tories was 19,015,101 hp. 


Willys To Make Forgings 
In Air Conditioned Shop 


TOLEDO—Large scale production 
of aluminum forgings, one of the 
most vital links in the whole chain 
of parts needed for military aircraft 
construction, will be undertaken by 
Willys-Overland Motors, Inc. here 
next fall in an air conditioned forge 
shop. 


Servel Directors Vote 


Dividend Sept. 1 


NEW YORK CITY—Directors of 
Servel, Inc., have declared a 25-cent 
dividend on 1,781,426 shares of com- 
mon stock outstanding, payable on 
Sept. 1. Last previous dividend was 
25 cents, paid on June 1. 


Borg-Warner Orders on 
Defense $49 Million 


CHICAGO — Borg-Warner Corp. 
and its subsidiaries have received 
defense orders amounting to $49,960,- 
078 up to July 1, according to G. A. 
Shallberg, vice president. 


Nelson Warns of Food 
Shortage Possibility 


LOS ANGELES—Warning _ that. 
“supposed abundance does not exist 
nearly as broadly as we _ fondly 
thought,” Donald M. Nelson, director 
of purchases of OPM, has predicted 
shortages of food, as well as essen- 


tial defense materials, before the 
preparedness program reaches 4 
peak. Mr. Nelson said that short- 


ages are being found in many im- 
portant lines, steel being one of the 
more important. 


Hussmann-Ligonier Net 
For Half Is $166,380 


ST. LOUIS—Net profit of $166,380 
for the six-month period ended June 
30, 1941, after a provision of $31,386 
for contingencies and $71,305 for 
Federal normal income and defense 
taxes, is reported by. Hussmann- 
Ligonier Co. and wholly-owned sub- 
sidiaries. This is equal to 83 cents 
each on 172,336 shares of common 
stock after preferred dividend re- 
quirements. 
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For Servel In Midwest 


FRANK H. MEAD 


* * * 


Mead Will Manage 
District For Servel 


EVANSVILLE, Ind.—Frank H. 
Mead has been appointed district 
manager for the electric refrigera- 
tion and air conditioning division of 
Servel, Inc. in the area comprising 
Illinois, Wisconsin, Minnesota, Mis- 
souri, and Iowa, reports E. A. Ter- 
hune, sales manager of the division. 


Mr. Mead has been in the refrig- 
eration business for 20 years, the 
last eight as district supervisor in 
the same midwestern area for York 
Ice Machinery Corp., and the pre- 
vious 12 years with Lipman. In his 
new post, he will supervise distribu- 
tor and ice cream manufacturer 
operations in the midwest territory. 


Great Variety of Rooms 
Cooled In P & G 
Soap Factory 


BOSTON—Three floors in the 
finished products building, part of 
Procter & Gamble’s new soap fac- 
tory here, are air conditioned, cooling 
being supplied for the two-zone sys- 
tem by a 60-hp. York compressor. 

These floors house an employes’ 
hospital, conference room, writing 
and test rooms, service, supervisors, 
and men’s and women’s. waiting 
rooms, general offices, office girls’ 
rest room, cafeteria, kitchen, factory 
girls’ rest room, and lavatories. 

Inside conditions of 80° F. dry bulb 
and 50% relative humidity are speci- 
fied in the contract. The system is 
controlled pneumatically. Both zones 
of the system supply 25% fresh and 
75% recirculated air, the No. 1 zone 
delivering 9,255 c.f.m. and No. 2 
zone 8,360 c.f.m. The air is filtered, 
washed, and cooled in summer. 
Winter heating is provided by a 
low-pressure steam supply. 

Air is introduced into the two 
duct systems by two fans, one for 
each zone. Because the kitchen and 
cafeteria provide a continuous load 
while some of the other rooms are 
used only part of the time, air is 
passed through one washer with a 
division panel. 


Recessed Base Has 
Double Purpose In 
Frozen Food Cabinets 


CHICAGO—A new and improved 
line of frozen food cabinets featuring 
4 pull-out compressor and a 3-inch 
recessed base to provide toe room 
and also to allow air to reach the 
refrigerating mechanism has been 
introduced by Bastian-Blessing Co. 

The toe cove eliminates an open 
louver at one end, permitting the 
Cabinet to be installed flush against 
Other pieces of equipment if desired. 

Sides of the cabinet, which has 
rounded edges and corners, are fin- 


ished in white baked enamel. Top 
1S One-piece stainless steel. Lids are 
full-opening. 

A two-sided, illuminated “mer- 


chandiser board” holds colored pic- 
tures of frozen foods and a price list 
of the cabinet’s contents. 

Cabinet interior is furnished with 
Wite trays and baskets, providing 
accessible storage for both standard 
Size cartons and odd sized packages. 
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Sid Harvey Adds To 
Repair Department 


VALLEY STREAM, N. Y.—Sched- 
uled for completion in time to handle 
the peak volume in September, an 
addition that will quadruple the size 
of the pump and control repair de- 
partments is now under construction 
at the main office and factory here 
of Sid Harvey, Inc., refrigeration and 
air conditioning parts and supplies 
jobber. As well as providing addi- 
tional space, the expansion will 
facilitate the manufacture of fire- 
boxes, the firm announces. 


Hussmann Operation 


In Dallas Changes 


DALLAS, Tex.—Local factory 
branch of Allied Store Utilities of 
St. Louis, managed by E. C. Belnken, 
will act as distributor for Hussmann 
commercial refrigerator equipment. 
The branch now occupies new, larger 


quarters at 2025-27 Commerce St. 
> 


Porcelain Now Used 
For Rails & Mullions 


GRAND HAVEN, Mich.—Inability 
to obtain further supplies of stainless 
steel due to demands of the defense 
program has necessitated substitu- 
tion of black acid-resisting porcelain 
for stainless steel rails and mullions 
on its beverage coolers, reports 
Puffer-Hubbard Mfg. Co. Also, the 
company is equipping coolers with a 
white metal molding covering the 
edge below the doors just above the 
cap removers. 


Coolers built to the new specifica- 
tions are now ready for delivery. 
The company announces that there 
will be no change in price list. 


Combined with a previous specifi- 
cations change in May in which 
black acid-resisting porcelain finish 
replaced stainless steel for cooler 
doors, the new substitution effects 
an all-porcelain exterior for the 
product. The small quantity of 
stainless steel the company has on 
hand is being conserved for the 
frame around the door openings. 


Par’s Portable Unit 
Services Truck Jobs 
With Eutectic Plates 


DEFIANCE, Ohio—The first porta- 
ble condensing unit designed for 
servicing eutectic plate - equipped 
transport vehicles has been intro- 
duced by Modern Equipment Corp. 

Known as the “Par Portable Con- 
densing System,” the unit is a com- 
plete refrigeration plant, compact in 
design and mounted on a streamlined 
base with heavy-duty casters for 
portability. It includes a liquid indi- 
cator, filter dryer, heat exchanger, 
gauges, and 25 feet of electric cable. 

The unit is available is three sizes, 
% hp., 1 hp., and 1% hp., for both 
110-220 volt 60 cycle single phase 
current and 220-440 60 cycle three- 
phase current. The three-phase 
models and the 1%-hp. single-phase 
unit are equipped with magnetic 
starter. Oil separators can be sup- 
plied with all models as extras. 

Eutectic plate-equipped trucks, 
used for transporting ice cream 


meats, dairy products, and other 
perishables, are furnished with flexi- 
ble liquid and suction lines which can 
be attached permanently to the heat 
exchanger. Hooks are provided on 
the handle at the compressor end of 
the unit for coiling the flexible lines. 

Prices of the new portable units 
range from $375 to $515. 


Super-Cold Appoints 
Dealers In Southeast 


ATLANTA — New dealers for 
Super-Cold refrigerated display cases 
and coolers recently appointed in 
this territory by A. W. Mann, divi- 
sional sales manager, include: L. T. 
Ragan, Charlotte, N. C.; P. H. Scar- 
boro, Savannah, Ga.; Nolin Bros., 
Montgomery, Ala.; Myers Electric 
Co., West Palm Beach, Fla.; Sam J. 
Levoy, Ensley, Ala.; John Huie Holt, 
Americus, Ga.; R. J. Shelley, Miami, 
Fla.; Ralph R. Stout, Greensboro, 
N. C.; Acme Fixture Co., Atlanta; 
East Tennessee York Co., Knoxville, 
Tenn.; Kirby-Doriot Co., Huntington, 
W. V.a; J. H. Everet, West Ashe- 
ville, N. C. 
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A CALL TO THE REFRIGERATION INDUSTRY 


to tell its story to the nation 


HE advertisement repro- 
duced here is appearing as a 
full page in the August 2 issue 
of Business Week. 


Penn Electric Switch Co. is 
taking this means of reestab- 
lishing, in the minds of the 
financial, business and govern- 
ment leaders of the nation, the 
vital importance of the com- 
mercial refrigeration industry. 


Conservation of food resources 
is an economic and a military 
necessity —a stabilizing influ- 
ence on living costs...a key 
factor in public morale... the 
source of physical stamina for 
our armed forces. In this crit- 
ical time, it is definitely the 
job of equipment and accessory 
manufacturers, distributors, 
dealers and service engineers 
to unite in spreading these facts 
about commercial refrigeration. 


Penn will gladly supply re- 
prints of the Business Week 
page for distribution to those 
who should know this story. 
We invite you to write. 


PENN ELECTRIC 
SWITCH C0. 


GOSHEN, INDIANA 
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Nash-Kelvinator Reports 
Profit For Quarter 


(Concluded from Page 1, Column 5) 


House Bill Sets 10% 
As Refrigerator Tax 


OPM, OPACS, Congress Wrangle Over 
Who’s Got Authority For What 


(Concluded from Page 1, Column 5) 


the OPM, which holds initial dis- 


is reported to have been drafteg 
Some congressional action on the 
matter may develop soon since price. 
fixing legislation aimed to contro} 
the cost of the defense program and 
prevent a possibly ruinous s)pj~a} of 
inflation has been placed on the 
Bills establish. 


taxes was $5,734,246 for 1941, (Concluded from Page 1, Column 1) order went through. R. J. Thomas, tribution - authority. This confusion agenda of Congress. 
against $1,558,878 for 1940. Refrigerators and air conditioning president of the United Automobile of jurisdiction led Albert J. Brown- ing commodity prices on a nation. A 
Tax provisions have been com- equipment, including commercial re- Workers (CIO), who was in Wash- ing, of the United Wall Paper Fac- wide basis for the national eme; zeney of 
puted at present rates, no provision  frigeration equipment, are scheduled ington with local officers seeking to tories and former OPM executive, to were scheduled for introduction jn hig 
having been made for increases in  ¢gopy g 10% excise tax, on which the persuade congressmen that Mr. recommend to the committee that both houses. yea 
rates proposed in bills now under  ogtimated annual yield would aggre- Henderson’s powers should be curbed, one allocator of all materials be “bi: 
consideration, which may or may gate $21,000,000. The new bill in- charged that the order “would just named, adding that under present : Vir 
not be applicable to corporations ¢reases the excise levy on household about wreck the industry and will conditions, a large number of Ameri- Appliance Men Adve: ce R 
with fiscal years beginning in 1940. refrigerators from the former rate cause widespread unemployment in can businesses and industries face 7 pelt 
Nash-Kelvinator has government o¢ 514%, and includes in this classi- the entire country.” financial ruin. Arguments A ainst C ‘ . 1,9: 
contracts and commitments for facili- fication commercial refrigeration and More verbal fireworks broke loose Next day after the hearing, OPM i) “UTS in | 
ties for and production of defense gir conditioning equipment, hitherto when Mr. Henderson appeared before executives announced that the pro- 8,48 
materials aggregating approximately yntaxed. the Defense Investigating Committee posed production cuts would not go NEW YORK CITY—While yepre- 7,50 
$85,000,000. These provide for the A tax of 10% also is recommended 0r questioning about his price-fixing into effect on Aug. 1. They said sentatives of the electric range and last 
equipment of plants and the manu- Peer gPhone , : policies. He was called “a danger- that reductions above 20% in all washing machine industries were wel 
facture of airplane propellers and for electrical appliances, including ous figure, a threat” by Senator Tom industries would be worked out moving to defend their produc!s as and 
propeller hubs, military trailers, and Such equipment as ranges, roasters, Connally. “Texas Democrat, who through conferences. Mr. Henderson being essential utilities amons a ucts 
essential production on Pratt & toasters, coffee-makers, etc., to pro- — = is reported to have confided in great number of lower-income ;,mi- tote 
Whitney 1,800-2,000-hp. airplane duce an additional wan ae 2 4 nih teaiaie eadeinibih: aidan ab price friends that he never intended to lies, appliance manufacturers gener- unit 
engines . Major deliveries on these $12,600,000 yeep tion, sfixin bah & polite epetent of black- enforce the order as of Aug. 1, but ally were hopeful last week thai the wat 
contracts are scheduled for 1942. new excise Classiication. powers Me P merely set that date to shock the projected cut of 50% in refrigerator aga 
While first deliveries on its gov- On radios and receiving sets, the sooty h industry into a realization of the and 30% in washer output advocate tote 
ernment contracts began in April of _ bill proposes an increase in the excise rt is a much deeper thing than existing situation. by the Office of Price Administ: tion 
this year, profits for the quarter rate from 5% to 10%, with the that,” was the reply. Another example of competition © Civilian Supply might be tempered o 
i ticipated annual yield from this When Mr. Henderson said he in- P P somewhat as a result of confer> : 
ended June 30 are essentially the anticip yi between the two agencies appeared conferences WwW 


reflection of substantial increases in 


source totaling $9,400,000. 


tended to set ceiling prices for 


at the week-end. Edward R. Stet- 


with OPACS officials. 


automobile and refrigeration sales Another new tax of 10%, on phono- refrigerators, the senator anagpes: tinius, Jr., Director of Priorities of Efforts to classify electric ranges T 

for the period, the report said, and py yanhs and records, would bring in “You aren’t going to fix prices 0N pm, invited a committee represent- with “luxuries which are displacing | 
defense production so far has had an estimated $4,500,000 in annual refrigerators; you just think you are, ing the automobile industry to meet defense’ drew a strongly worded 

little effect on financial results. revenue, and a similar impost of but you aren't.” with him Tuesday morning. Mr. protest from the Electric Ran : 
Negotiations for further defense 499, on washing machines for com- “T’ll lay you a little bet on that,” Henderson is reported to have then Section of National Electrical Mana. 

work are in process. mercial laundries would yield an Mr. Henderson shot back. ; extended a similar invitation on his  facturers Association, which pointed Cc 

r k OPAC estimated $1,100,000 yearly. P — aed ace tg own behalf for Tuesday afternoon. - that, since a first-class unit can on 

oN wnheuer . Mr. Knudsen and Mr. Henderson bought for less than $100, “an mac 

Dr. Fy 9 pe p ) : O pa ssnanrnnd or not?” queried Sena- 4,. described by one observer “as = range is a ‘luxury’ only in 

ile or Co , . the sense that it provides so — 
virian OU “up ; : far apart as the poles on the methods Pp many 

Pp P y os t Hall AY Opens utlet PS gn authority now, ’ Mr. to Poa hoa in ioe sage raw a — old-fashioned a 

WASHINGTON, D. C. — Dr. : materials used for private car pro- ng methods. 

Arthur R. Burns, of New York, In Carlisle, P a. “If you did not know so much I duction for the defense program. “People do not consider them hie 

faculty member at Columbia univer- wouldn’t be afraid of you,” the Mr. Knudsen, desiring to avoid luxuries. They are used mostly by poe 

sity, has been appointed special CARLISLE, Pa.—New outlet has ‘Senator said. “But you’re too darn personal controversies within the the lower and middle classes—by A 

assistant in charge of preparing an been opened at 133 N. Hanover St. Smart and know so much that you defense structure, has handed the women who do their own housework. few 

allocation program in the consumers’ here by Hall's Electric Stores, have become a dangerous figure, a ball to Mr. Stettinius, who appar- Electric ranges are contributing sub- som 

durable goods field by Joseph L. Frigidaire dealership operating sev- threat. ently sees eye to eye with his chief. stantially to the American standard prev 
Weiner, head of the Civilian Supply eral branches in central Pennsylvania. Saying that he did not consider “Creation of OPACS. brought of living of the working man and 

Allocation Division of the Office of Roy Hall will manage the Carlisle that he was empowered to fix wages, about considerable conflict,” this ob- farmer.” 

Price Administration. store. interest, public utility, or transporta- server continues. “This was again The 51% increase in electric range 
@ tion rates, Mr. Henderson declared apparent when Mr. Stettinius moved _ sales for the first six months of 1941 

he realized the threat of inflation to impose priorities on all raw silk is not out of line with the stead SI 

and was going to do what the and when Mr. Henderson issued an increase since 1933, the sahennent Stor 

President told him “until he tells me almost identical order within a few continued. Based on the estimated Cros 


INDIVIDUAL ME INSTALLATIONS 
GIVE GREATEST EFFICIENCY 


_IN BUSY SUPER-MARKET 


FROM STORAGE TO FREEZING 
IN SEPARATE ROOMS 


@ THE PROBLEM in the Keystone 
Markets, Reading, Penna., was to 
refrigerate large walk-in cabinets, 
storage rooms, a meat processing 
room, and a quick freezing room— 
and todo this job not only efficient- 
ly but with the greatest economy. 


Four 1 4HP, one 2HP, and one 1,HP 
Water Cooled M & E Compressors 
were used. By operating indepen- 
dently,on demand from each room, 
they have proven more satisfactory, 
and more economical, than the use 
of one large compressor using a 
multiple hook-up. 


Three types of coils were used : M&E 
Blower Coils in the vegetable room. 
Vacuum plates and freezer shelves 
in the low temperature room. Fac- 


to stop or Congress does.” He said 
that manufacturers of farm machin- 
ery and equipment would receive a 
high preference rating for scarce 
material after defense needs had 
been met. 

It is through these powers to 
allocate residual material that Mr. 
Henderson has come in conflict with 


hours.” 


Mr. Stettinius is pictured as deter- 
mined to force an issue as to who 
is to control priorities. He is said 
to be seeking means of curtailing 
use of raw materials by non-defense 
industries in an orderly way, rather 
than by government decree. Legis- 
lation to curb Mr. Henderson’s power 


a 


When YouBuy 
DEHYDRATORS 


4,000,000 stoves of all kinds sold in 
1940, of which 450,000 were electric 
ranges, this year’s gains of 113,000 
units over 1940 are not at all large 
in view of total sales of all types, it 
was said. 


“As a matter of fact, the indicated 
demand is at the rate of 800,000 
ranges for 1941, although defense 
limitations will curtail this,” the 
statement asserted. Use of vital 
defense materials in electric ranges 
already has been reduced to a great 
extent, it was declared, with new 
materials replacing nickel, aluminum, 
etc., without impairing either effi- 
ciency or economy, and manufactur- 
ers prepared to make all necessary 
sacrifices to the defense program. 

As regards the projected 30% cut 
in household washer production, “a 
very thorough survey of both the 
critical material needs and _ the 
essentiality of the products of @ 
great many industries” was urged by 
W. Neal Gallagher, president of the 
American Washer & Ironer Manu- 
facturers Association, before any 
actual curtailment is put into effect. 
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Your jobber deserves your patronage. He assembles thou- 
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all parts of the country. He stocks them under one roof 

so that you can get what you want in a hurry, and at 
the right price.” 


PORT HURON,MICHIGAN 


IERCHANT & EVANS CO. 
BE ni Sg 


BUSH MFG. CO. 
HARTFORD, CONN. 
610 N. OAKLEY BLVD. 
CHICAGO : 


COMMERCIAL COOLING UNITS 2 


Bite SMe pee ts NS en pee ey See OM esa ee es “3 we: Pao baits ese 36 f x BESET ot a aS alg tpt . et . i ees ae To | ares ae te” ia.” ee tee 34 se ce Fino) yee y Foes : is - 
See y ‘ aa 'N . e i . J - S “ . cs es ~ - . oe te et ri + . 
cy - ee mmm mmtemmaeeaaeceesaaaaaaaaneeaaameaaameammmmcmaamsccmaamaamcemaaaaaill — —— , a < = 
reg 
oe 
rey Seneca ere rip — sahil = eee ats *- eae Oo at eam ag. © — 
ne i 
2s 
mes 
bees D 
nae 
eee . 
“Seas 
a y 
a ee 
a> 4 
4 
on 
oo 
By 
api 
; k = T"So= ceccmnmnenears 
ay ' .— ee ree om — Y 2 
met hie » he Pe rasan — igsiinis : . m 
= aa ae des ; — F | = e 
. i. s> me | e 
= 4 a F : ae ' ? ts ‘ : if a t | 
; A aes Bs ; . er , - : 2 . | a _ 
§ re a = x 
#. Leo" i Co : 4 ee 
’ ‘ ae be a F . F q N DAB I LITY 
a he. al nj 6 . x a 
x a ; H j i 4 = es i. 4 ‘- : A State F 
° i ni 3 Bs a a ee ; — 
| : — cont RES 
stata See 
ew ee. 
\ 2 pine " tie a fen thin 4 ee cy Rs . —— 
hy . — . a ' 2 
: a ky e 
hag Poa aa =—S 
; om a & . 
Te w ; in in ce 
TE MON » e 2 
Se yy ‘s ie y 
nap ma? mm adlas SERS ie 
:. 4 * 7 Be) NY ‘i ii ‘ef ‘7 
x :] i 2? o aa, od ae ea 
: 4 ) VP eee) | Od a ; 
Pim eN MA | hm Kat Pariuis drotor even oh MME ny cr yoy LP SA: 1 
és os i Bia ry i — ee i & aoliove tt I~ SS 4 24) 
0, JP) ae l| j me Adie: TTS The New Bush Plast 
i Oe aie) | al "Ney Cooler... first applig 
Ee ee Lr RS <a E. “§ H : : } ‘od rT « t 7 
: - “ee , 3 s = = , nad 3 Be i aes : ae . « Bt id _ ‘ ' ‘ar a . ; 
7. et. Be ee y ‘ iN . aan Relief ar oN a aa ‘gf si er) 4 5 
we a. ie ins - Pe a, ie # ra! ° eg ~~ . 
; pe : ‘© gt 18 ea a = Lo ———— 4 - 
ee. ig me ” om ae. r : ¥ oe ea bs 3 4 i ae GZ . a 
a a — iy ak. asia’ : ey Ry 4 Ad m : ¥ ; ; € 
; coe? ae POR. 2 ae eS ey : : i i _ oe Pie 
| | fe aS ee 8 fe) fai ‘ es Ko -_, 
™ ~ = y= ie Sw a 44 em a > a 
dg ty, ee os & “low Te ie # ; 
¥ a > aoe Hg NES 4 hes la wv 
™ —* até ae = yf a ’ 3 weg 
‘ 2 eS CL ee Fai’, Bec. ee fix Bios. 
‘ = a. 
, 
2 ; 2 =e 
a — 
th =. ; : ° r 4 ‘ a oe A Te. 
ee hae. = te ae a a ia ae ns * ie ar vs " haere . pa ‘ — . Ps ee t a ; Goat ene. ra : * aioe ea Pid. : i P ie 2 = Se ; ad we < a "Sk, is 
a le ee Se ee 8 Re ete eee see ea os ich fa) ase |S Bee ees 2. ae a ee gt a : ae Bor oe ois SMM ENS ao! Si $ Fett ar tes 
<5) Fae: — si ei ie as - er “ a ona ns ee soi fase = ae ie fase piper i; a? ie ee 8G ne a7 Teds sata bia 
ast an, 95 ae ee f See eae eo ee Loh", : aes 85 $i ey yeaa eee. > ee as 84 = Ba a. eae RS Jo Re a ee he see es 


arge 
B, i 


ated 
),000 
ense 
the 
vital 
nges 
reat 
new 
lum, 
effi- 
‘tur- 
sary 
n. 


cut 
| “a 
the 
the 
fa 
1 by 
the 
inu- 
any 
fect. 
lem, 
[ to 
mor 


Fa 
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“Refrigerator Sales 
Drop In Virginia as 
2 Appliances Gain 


ALEXANDRIA, Va.—Dealer sales 
of major appliances hit a new June 
high of 3, 208 units to bring the half- 

ear total to 13,897 units among the 
“pig three,” according to reports to 
Virginia Public Service Co. 

Refrigerator sales were slightly 
below ‘ comparable 1940 figures, with 
1,932 units as compared with 2,013 
in 1940, but the six months’ total of 
8496 units was well ahead of the 
7,503 shown for the same period of 
last year. Notable June gains also 
were shown by both electric ranges 
and water heaters, to put both prod- 
ucts well up on comparable 1940 
totals. Range sales totaled 236 
units, against 154 last year, and 
water heater sales were 112 units, 


against 67 in 1940. Six-month 
totals follow: 
1940 1941 
Boefrigerators ....6060%% 8,496 7,503 
MERGE sscesvstecebours 964 923 
Water Heaters ....... 449 296 


Thor Boosts Prices on 2 


Models as Costs Rise 


CHICAGO—Price advance of $5 
on one of the five Thor washing 
machines and $10 on another, due 
to rising material costs, are now in 
effect. The model previously priced 
at $74.95 now sells for $79.95, while 
the one formerly selling for $79.95 
is now $89.95. Other numbers con- 
tinue unchanged at $29.95, $39.95, 
and $69.95. 

All leading manufacturers, with 
few exceptions, have now raised 
some washer prices over the levels 
prevailing in January. 


Cash Store Is Dealer 


SELMA, N. C.—The Selma Cash 
Store has taken on the complete 
Crosley line of appliances. 


Holmes Heads Crosley 


Defense Division 


HOWARD A. HOLMES 


* * * 


CINCINNATI — Appointment of 
Howard A. Holmes of Detroit as 
manager of the defense products 
division, to act as representative of 
Crosley Corp. in its dealings with 
governmental agencies on national 
defense projects, has been announced 
by R. C. Cosgrove, vice president 
and general manager. 

Mr. Holmes will make his head- 
quarters in Cincinnati, but will also 
supervise the operation of Crosley’s 
Washington, D. C. office in the Mun- 
sey building, which will continue 
under the operation of Quinton 
Adams. 

Mr. Holmes until recently had 
been in charge of the Detroit office 
of Crosley Corp., previous to which 
he had been with the sales depart- 
ments of National Steel Co. and 


Inland Steel Co. Earlier he had been © 


in Chrysler Corp. planning division. 

Appointment of Mr. Holmes co- 
ordinates all of Crosley’s national 
defense activities in anticipation of 
the devotion of an increased propor- 
tion of the company’s production to 
national defense products. 
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WEATHERHEAD 


- Simply 


—a valve must open or close 
a line with minimum of effort 


—a valve must contain the 
fewest possible working parts 
with nothing to get out of order. 


- Snpolily 


~—valve must be compact and 
trim in appearance. 


— Snpolcily 


~-a valve must be easy to install. 


.- Sanolcily 


~a valve must be built of modern 
metals and designed from ad- 
vanced engineering knowledge. 


LARGE 
DIAMETER 
OPENINGS 


Refrigerator Tax 
2 Million In June 


WASHINGTON, D. C.—Excise tax 
collections on mechanical refriger- 
ators went over the two million 
dollar mark again during June of 
this year, amounting to $2,021,732.61, 
as compared to $1,284,646.70 in the 
same month of 1940, according to 
statistics compiled by the Bureau of 
Internal Revenue. 

Collections on radio components 
totaled $534,872.56 during the month, 
as against $617,177.45 in June, 1940, 
while electrical energy collections 
reached $3,350,823.85, as compared 
with the $4,060,461.25 collected in 
June of last year. 


Combination Kitchen 
Plans Are Available 


NEW YORK CITY—Twenty-seven 
plans for combination home laundries 
and kitchens taken from entries in 
the recent kitchen contest sponsored 
by “McCall’s Magazine” have been 
compiled in mimeographed form by 
the publication as of _ possible 
assistance to dealers who are inter- 
ested in promoting the ‘model 
laundry” idea as either a companion 
to or separate from the electric 
kitchen itself. 

These new plans, the magazine be- 
lieves, are especially valuable as 
representing the practical and definite 
ideas of men and women who rate as 
either actual or at least potential 
users of this type of household 
equipment. 

Copies of the plans, while they 
last, are available upon application 
to “McCall’s Magazine’ at 230 
Park Ave. 


‘Dealer Culling’ and Drive For Fair 


‘Sales Practices 


NEW YORK CITY—Two practices 
—culling of dealers and insistence 
upon more. rigid merchandising 
standards—which many feel will 
result from the curtailment of refrig- 
erator and other appliance produc- 
tion because of the national defense 
program, have already been inaugu- 
rated by at least two radio equip- 
ment manufacturers in connection 
with their 1942 product franchises. 

Both General Electric and Strom- 
berg-Carlson have placed their 1942 
lines under the Feld-Crawford price 
maintenance act. Dealers who cut 
prices or transship are faced with 
losing their franchises. 

General Electric’s New York 
branch office has been conducting 
daily meetings for selected dealers in 
connection with showings of new 
radio models, with its aim the elimi- 
nation of transshipping and discount 
selling, according to Earl Poorman, 
manager. 

Franchises of some 250 “upstairs” 
dealers, who normally operated on a 
30 to 40% discount basis, already 
have been revoked, Mr. Poorman 
said, because it was not felt that 
they would live up to any price 
maintenance agreement. Attendance 
at the daily meetings and agreement 
with the new sales policies are re- 
quired of all dealers before they can 
place orders for new models. Around 
800 G-E radio dealers are franchised 
in this area at present, Mr. Poorman 
says. 

That the new price maintenance 
policies will be carried farther than 
any in the past is indicated by the 
fact that G-E already is training 
shoppers to make periodic check-ups 
of dealers. Any violations, Mr. Poor- 
man says, will result in loss of the 
radio franchise for at least a year. 


Starts In Radio 


Enforcement of the new regula- 
tions, it is believed, will result in no 
more than a temporary lull in sales, 
because radio, as well as appliances 
in general, definitely will be a 
“sellers’ market” next year. Even 
with somewhat lighter sales, it was 
pointed out, dealer and salesman 
profits will be larger if list prices 
are maintained, in contrast with the 
“40-off” tactics of this and previous 
years. 

At the same time, if retailers 
are forced to take their full margin 
of every sale, there may be less 
disposition on their part to ask for 
extra discounts from manufacturers 
to help them stay in business. 

General Electric’s new policy here 
also forbids the use of premiums in 
an effort to obtain sales. Offer of a 
free table with a $20 set, for ex- 
ample, would be regarded as a dis- 
count, and the dealer dealt with just 
as though he had reduced the sales 
price. 

Each dealer is being given a 
schedule of discounts to be allowed 
to guide him on trade-ins, and to use 
in highly competitive neighborhoods. 
Purpose of the schedule is to pro- 
vide a ceiling for maximum allow- 
ances. Any deviation from percent- 
ages given would endanger’ the 
dealer’s franchise. 


Warnock Heads Armstrong’s 
Advertising Dept. 


LANCASTER, Pa.—In a reorgani- 
zation of the advertising and promo- 
tion department of Armstrong Cork 
Co., M. J. Warnock has been named 
director and E. Cameron Hawley 
assistant director. 

Other members of the reorganized 
department are W. W. Herrold, C. 
W. McMahon, and Hazel Dell Brown, 
general advisory consultants; John 
P. Waters, Paul C. Bunker, and Gray 
Playter, in charge of creative sec- 


tions; and Dorothy K. Gundaker, 
production manager. 
} 
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VALVES 
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THE WEATHERHEAD ‘COMPANY, ‘CLEVELAND, ‘OHIO 
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High Ceiling, ‘Non-Skid‘ Powder Skaters Can Now Waltz In Comfort 


Are Typical of Special'Problems In 
Roller Rink Air Conditioning Job 


COLUMBUS, Ohio—Roller skaters 
are for the first time skating this 
summer in air conditioned comfort 
at the huge new skating arena re- 
cently completed here. Known as 
“Rollerland” and located in one of 
the city’s newer business centers, 
this 122 x 211 foot building requires 
approximately 80 tons of cooling. 

Engineered by R. B. Jennings, dis- 
trict manager of Trane Co., the in- 
stallation is a two-zone system. The 
first zone comprises the main section 
of the building, covering a quarter 
of a city block with a maximum 
dome height of 27 feet. Both heating 
and cooling cycles are provided for 
this zone, while heating only is sup- 
plied to the second zone, made up 
of smaller rooms such as Offices, rest 
rooms, locker rooms, and shops on 
the floor level, and an apartment on 
the second floor. 


DESIGN CONDITIONS 


The building contains 578,864 
cu. ft. Based on an outside summer 
condition of 95° dry bulb and 76° 
wet bulb, the installation is calculated 
to maintain 78°-dry bulb and 55% 
relative humidity with a crowd of 
550 skaters. 

The system provides ventilation at 
the rate of 20 c.f.m. per person at 
maximum capacity and maintains a 
temperature of 70° F. against —10° 
outdoors during the winter cycle. 

The supply and return wells pro- 
vide a moving stream of 54° cooling 
water circulating through the system 
during the cooling cycle. A turbine 
type deep-well pump delivers 250 
g.p.m. 

Four 6D Trane “Climate Changer” 
units, each delivering .7,000 c.f.m., 
handle the first or main zone. The 
units are suspended from the bottom 
part of the trusses, 15 feet from 
floor level, and discharge directly 
into the conditioned space. One unit 
is located in each corner of the 
arena. 

Each unit consists of insulated 
casing, motor blowers, filters, and 
eight rows of cleanable water cool- 
ing-heating coils. Units are mounted 
so that each connects, by means of 
a short duct, to the fresh air intake 
in nearby wall. A recirculated air 
opening is located in the bottom of 
the intake duct. Canvas connections 
between the intake and duct provide 


for elimination of vibration from the 
unit. 

The units discharge through two 
nozzles, one flowing straight to the 
left along the wall line and a second 
set at 30° angle toward room center. 
They are provided with directional 
grilles. 

All eight rows of coils are used on 
the cooling cycle but only two are 
required for heating. These coils are 
special removable header units de- 
signed for convenient cleaning. Two 
heating-cooling rows are type C, 
series 96 while the six cooling are 
type R, series 96. Measuring 24 x 78 
inches, the coils stand in an air 
velocity of 559 f.p.m. 

Each “Climate Changer” unit is 
equipped with twin 15 inch DWDI 
fans, one for each nozzle, set at 550 
r.p.m. They are Trane forward 
curved type FC blowers with shafts 
running in self-aligning bearings and 
V-belt driven by 1%-hp. motors 
mounted outside the casing. Coils 
are furnished with automatic air 
vents with overflow adapters. 


DAMPER REGULATION 


Coordinated louver dampers over 
both fresh and recirculated air open- 
ings are regulated by means of link- 
age and operated by spring return 
damper motor. 

Control at the dampers is offered 
by a Minneapolis-Honeywell gang 
potentiometer switch. Damper motors 
are of the modulating type. Thus 
the amount of fresh air can be varied 
from 0 to 100% by a single control 
in the manager’s office. 

During the cooling cycle the fresh 
air damper remains, for the most 
part, 100% open. It is wired in such 
a way that, unless the unit is oper- 
ating, the damper remains fully 
closed. 

In the manager’s office are four 
separate switches mounted on the 
wall, each starting one of the cooling 
units. When the unit is started, the 
dampers open to whatever setting is 
current on the potentiometer switch. 

During the heating cycle the 
switch is left in 100% open position, 
but control of the dampers is taken 
over by a potentiometer remote bulb 
air stream thermostat which modu- 
lates the amount of fresh and re- 
circulated air. The amount of fresh 
air will vary inversely as the tem- 


Cut service costs 
MORE POWER 


Side compressibility grips the grooves and 
prevents slip—flexibility gives uniform “pull.” 


LONGER WEAR 
Endless cord floats in rubber on neutral axis 
—gives greater strength, resists internal heat 
and side wear. 


SILENT RUNNING 
MANHATTAN V-Belts run smoothly and quietly. 


THE MANHATTAN RUBBER MFG. DIVISION 


MANHATTAN V-BELTS 


OF RAYBESTOS-MANHATTAN, INC. 


45 Townsend Street 


Passaic, New Jersey 


There's a 
Knack to 
Making Good 


DOOR 
GASKETS 


and 


@ The “iceless”’ was in 
its infancy when Miller 
first tackled the prob- 
lem of rubber door 
gaskets. We’ve been at 
it ever since — pioneer- 
/ ing new designs and 
compounds to meet the 
ever-changing needs of the 
/ refrigerator manufacturer. 
Since each of our replace- 
ment door gaskets is an ex- 
act duplicate of the original, 
/ both in design and quality, 
doesn’t it stand to reason that 
it is to your advantage as well 
as the customer’s to specify 
Miller? 


You'll find the Miller line com- 
plete, too. Its 34 different gasket 
types enable you to service 80% 
of all refrigerators regardless of 
make. Sample card, price list and 
name of nearest jobber can be 
obtained by writing— 


MILLER RUBBER COMPANY, INC., 
AKRON, OHIO oe 


“Engineers in Rubber” 
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“Rollerland,” the 122 x 211-foot building housing the newest roller 
skating rink in Columbus, Ohio, is said to be the first air conditioned 


skating arena ever constructed. 


Equipment rated at approximately 


80 tons provides cool, conditioned air sufficient to keep 550 skating 
enthusiasts comfortable despite their exertions in summer heat. 


perature outdoors. 

As a safety control to prevent 
possible freezing of the coil a surface 
Aquastat has been provided on the 
return line. It automatically closes 
the fresh air damper when the tem- 
perature of the water in the return 
line drops below 40° F. 


NORMAL SWITCHOVER 


Switchover from high to low and 
vice versa is accomplished by means 
of manual adjustment of the valves, 
cutting the boiler or well in or out 
and changing over from eight-row 
cooling coil to two rows of heating 
coil or the reverse. 


The heating phase is a Trane 
forced circulation hot water system 
with separate circulating pumps to 
take care of each of the two zones. 
These pumps are started and stopped 
thermostatically by means of Minne- 
apolis-Honeywell room thermostats 
within each of the room Zones. 


All of the heating in the second 
or small room zone is handled by 
means of copper convector radiators. 
These are controlled by individual 
dampers on each convector in addi- 
tion to thermostatic control of the 
water circulator. 


Because of the extremely high 
ceiling in the first zone area, three 
propeller-type fans were employed 
to prevent stratification of the heated 
air. Trane 64N models, vertically 
mounted, operating at 1,140 r.p.m. 
are used. A %%-hp. motor furnishes 
the power. 


SOLVING DUST PROBLEM 


A major engineering problem de- 
veloped through the fact that roller 
rink floors are, on occasion, dusted 
with plaster of Paris powder to 
prevent skates from sliding. This 
creates a temporary dust condition 
which requires a quick change of air 
and immediately increased ventilation 
facilities. 

To take care of this recurring 
condition, three large disc fan ex- 
hausters have been provided in in- 
dividual penthouses on the roof of 
the arena. The units are 30-inch 
bucket blade direct-driven models, 
each exhausting 9,600 c.f.m. 

In addition, a change of filters 
once a month is required. For 
economy and maximum effectiveness 
under the unusual temporary dust 
condition, American type AC-2 clean- 
able filters were installed. 


Mortician Likes Cooled 
Chapel, Buys Office Unit 


DALLAS, Tex.—Installation of a 
fourth Airtemp package cooling unit 
of 3-hp. size for the air conditioning 
of the offices of Ed. C. Smith & 
Bros. mortuary here, has been com- 


| pleted by Air-Rite Corp. 


The Smith mortuary last summer 
made its first self-contained unit 
installation, serving one of _ its 
chapels. So successful was this in- 
stallation that it was followed by 
two additional ones. 


U. S. 
GOVERNMENT 


Specification 


Filtrine 


Cafeteria Coolers 
Filtrine Mfg. Co., Brooklyn 


ss 
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Disgusted Tourist Rapped 
‘Cooling’ So Camp Now 


Uses ‘Real McCoy’ 


CARLSBAD, N. M.—Because a 
disgruntled tourist packed up and 
left the Lake View Courts tourist 
camp near here last year when he 
discovered the camp’s advertised “air 
conditioning system” was a crude 
evaporative cooler consisting of an 
excelsior box, H. S. McGarry, the 
new owner who was present at the 
time of the unhappy guest’s depart- 
ure, decided to install the “real 
McCoy.” 

This year a complete year-around 
Carrier air conditioning system was 
installed to cool the 12 bedrooms 
and baths comprising the camp. A 
special winter-summer modulating 
damper motor gives maximum out- 
side air commensurate with initial 
and operating costs. 


305 Cooling Systems 


Installed In N. Y. 
During 6 Months 


NEW YORK CITY—tThree hun- 
dred and five air conditioning instal- 
lations were made in the New York 
metropolitan area during the first 
six months of 1941, according to 
reports from dealers compiled by 
Consolidated Edison Co. 

Six months installations include 
315 self-contained units, of which 
185 were larger than 2 hp. and 130 
were of 1%-hp. capacity or less. 

The tabulation reveals that 211 of 
the air conditioning installations 
were of less than 10 hp. capacity, 
44 ranged between 10 and 20 hp., 
and 50 were over 20 hp. in size. 


Largest purchasers of air condi- 


tioning systems were general offices, 


absorbing 71 installations. Retail 
stores accounted for 62 installations, 
showrooms 52, and restaurants 41. 
A table covering the number of 
installations in various fields during 
the first six months of 1941 follows: 


BPS ee oe eer 20 
MEF eiAaCehauinebioeciwihedureees 4 
Re OD 0 nik v00s50keeereeeee 1 
ME Ni veGehiiet'eesber¥echedbescbeses pI 
i ee” ee 3 
Hospital Laboratories ............. 2 
Hotels, Public ROOMS ....iccccecs 3 
ee BONNE i cacccevesecscecces 3 
ee 2 
SE. - sso \ cs oientabecaseuned 71 
oe” ee ore 1 
CEE. hired caxbcbessdvaadeeeeks 41 
cas se sbekndestebackeas 52 
Stores, Department ...........c000. 7 
oe re 62 
EE TE hive Shk4 5 £440 4003 NEKCRGARSS 2 
Other Commercial ............cec0: 5 
MS 606055 60000600deeeesen 2 
Drug & Chemical Mfg. ............ 3 
2. Jee eee 5 
Printing & Lithography .......... 4 
Dw. Sa aaa eee 1 
CFEMOP TRGUNIAL 6. ccccicscccveccuce 10 
UE 66604500 6 d20s5sdcardbesusanesd 305 


Dutton-Lainson Co. Has 
New Production Plans 


HASTINGS, Neb.—The former W. 
M. Dutton & Sons Co. here, manu- 
facturer of evaporative cooling equip- 
ment, has changed its name to 
Dutton-Lainson Co., and has an- 
nounced that under the new name 
it will now manufacture the Golden 
Rod products of F. Jaden Mfg. Co., 
another Hastings manufacturer of 
cooling equipment. 


Double Unit Central 
Conditioner Made 
By Westinghouse 


EAST SPRINGFIELD, Mass.—,a 
new packaged year-around air condi- 
tioning unit using two condensing 
units instead of the usual single unit 
and designed for small stores, office 
suites, residences, and similar appli- 
cations has been announced by 
Westinghouse Electric & Mfg. Co, 

Known as the type SU-20 Unitaire, 
the new unit provides year-aroung 
air conditioning with addition of ga 
steam or hot water heating coil for 
winter operation. Although designeq 
for operation in the space to be 
conditioned, it may be remotely 
located, with connecting ducts. Only 
water and electrical connections are 
required for installation. 

Cabinet of 16-gauge steel houses 
all of the mechanism and is built in 


one section. Only 45 inches high, 
the unit may be installed on low 
wall cases or shelves to save floor 
space. 

One or both of the two condensing 
units may be operated for close con- 
trol of temperature and humidity 
under varying load conditions. Con- 
centric tube water-cooled condensers 
cool as well as condense the ‘Freon” 
refrigerant. Centrifugal blower fan, 
driven by a '%-hp. motor, delivers 
1,000 c.f.m. 


Nurses To Be Cool 


CHEYENNE, Wyo. — Automatic 
year-around air conditioning is in- 
cluded in the new $100,000 Laramie 
County Memorial hospital nurses’ 
home here, said to be the most 
modern of its kind in the United 
States. 


- 


Refrigeration Tubes 
Me utting off’’—Shown in 


Mills Condensing Units 
By Mills Novelty Company 
4100 Fullerton Ave., Chicago, Ill. 
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“Brides Only’ School Visualized 
As Way To Promote Appliances 


‘Plant the Idea of Better Food Preparation 
Early’ Is Theme of Vineberg Plan 


BUFFALO—A national program 
of subtle yet effective sales promo- 
tion for the electric cookery industry, 
puilt around the idea of an old- 
fashioned cooking school for this 
summer’s crop of young brides and 


tied-in with national preparedness 
through a “Better Meals—Better 
Health” slogan, is advocated by 


Samuel S. Vineberg, secretary-man- 
ager of the Electric Association of 
the Niagara Frontier. 

It is Mr. Vineberg’s plan to set up 
a “Better Health Institute” in each 
town in the country large enough 
to sponsor it under electrical indus- 
try leadership with the cooperation 
of such other groups as may be 
selected by the local leadership. 
During the month of September, 
these institutes would conduct old- 
fashioned cooking schools not unlike 
those conducted in public schools but 
with a more advanced curriculum. 
No advertising would be used. 

Only this year’s brides would be 
eligible, unless the local sponsors 
wished to make exceptions. Mr. 
Vineberg pointed out that confining 
of the program to newlyweds would 
give it a more romantic flavor and 
add to its appeal from a human 
interest standpoint. 

Invitations to attend the cooking 
school would be sent by mail to a 
known list of newlyweds. This list 
could be secured from local news- 
papers, county boards, etc. 

The school would emphasize the 


proper preparation of healthy, body- 
building meals. It might consist of 
10 one-hour periods or six two-hour 
periods. The former schedule would 
be preferred in cases where a school 
is conducted in the downtown area 
for “working” brides. 

A premarital school might even 
be considered for next March, Mr. 
Vineberg suggested. Here the pros- 
pective bride could prepare herself 
for cooking duties to come. Both 
these dates are ahead of most rental 
lease periods and might affect the 
bride’s selection of home and cook- 
ing facilities. 

“In itself,” Mr. Vineberg said, “the 
idea is not new. But this approach 
is new. In adopting such a program, 
the electrical industry would have to 
put into the background the thought 
of selling electric ranges and other 
cooking appliances and put all em- 
phasis on doing something for the 
welfare of the customer.” 

In this respect, the program would 
take on the aspect of the “Better 
Light — Better Sight” promotion 
which has been so effective in the 
sale of lighting equipment, Mr. Vine- 
berg declared. The slogan of “Better 
Meals—Better Health” is particu- 
larly appropriate now in view of the 
government’s efforts to sell America 
on the idea of eating better foods 


to better prepare the nation for its , 


Mr. Vineberg declared. “It would 
school young brides in the all-im- 
portant business of knowing how to 
cook, something they all need these 
days. And secondly, it would put 
the electrical industry before the 
public as making a definite contribu- 
tion to the health of the nation by 
fostering better meal preparation.” 

Use of all cooking appliances 
should be an inherent part of the 
course but no commercial reference 
should be made to these appliances. 
Mr. Vineberg said many stunts used 
in connection with “Better Light— 
Better Sight” promotion could be 
adapted to the program. 

Young brides would be in an 
excellent position to spread _ the 
gospel of better food preparation 
because early in their married life, 
particularly, they entertain friends 
and relatives as a matter of social 
obligation, Mr. Vineberg pointed out. 
During this early “rush” of enter- 
taining, they will have the oppor- 
tunity to acquaint their friends with 
the results of better cooking educa- 
tion. 

In addition to this, home service 
girls could be sent out to tell the 
story of better health, just as lighting 
advisors are now being sent out to 
spread the gospel of better sight, he 
suggested. 

Mr. Vineberg is convinced that 
this plan would offer a real oppor- 
tunity for the electrical industry to 
capitalize on the better food con- 
sciousness which is gripping the 
country and at the same time render 
a definite service during the national 
emergency. 

He cited the transition in eating 
policies of the country at this time, 
headlined by such developments as 
enriched bread, vitamin milk, and 
greater emphasis on what one eats. 


Giving Away Hams at Country Fairs Builds 
Lists of Rural Prospects for Old Dealer 


DALLAS, Tex.—Known as_ the 
“company that gives away the baked 
hams,” the Southwest Stove & Supply 
Co. here has earned a _ profitable 
reputation among the rural folk 
through 20 years of well defined and 
unchanging technique of display at 
country community fairs. 

Its model rural kitchen plays four 
or five fairs every year, displaying 
Southwest’s entire array of appli- 
ances, with the range dominating the 
exhibit. 

A fair official clocks the time 
necessary for the range to bake a 
ham. Persons seeking to win the 
ham merely need register upon a 
coupon supplied by the company. 
The coupon contains the name and 
address of the applicant and whether 
or not she owns her home and has 


a range in service. Upward of 300 
coupons are distributed at each fair. 

The coupon idea builds a lasting 
contact between the buying public 
and the dealer, and saves much time 
and cost in seeking out the most 
likely prospects in the area affected, 
W. E. Russey, one of the owners, 
asserts. 

By using the community fair, the 
company gets adequate display space 
at a cost of about $15. The rural 
kitchen display is one of the dominant 
features of the community fair, Mr. 
Russey states, while at the state fair, 
it would be only of incidental interest. 

As the community fairs do not 
overlap, the number of appliances 
tied up are at a minimum. These 
are invariably sold at the fair, 
thereby reducing mdving costs. 


Prospects Who Visit Distributor’s Showroom 
Are ‘Tabbed’ 4 Times For Dealer Follow-up 


NEW YORK CITY — Four-way 
prospect records are kept by Rex 
Cole, Inc., General Electric dis- 
tributor here, on all customers visit- 
ing its new showroom on 42nd St. 

For each prospect that visits the 
display room, four copies of vital 
sales facts from the sales interview 
are compiled by the sales counselor 
in attendance. 

One copy goes to the dealer who 
sent the prospect, or the dealer 
nearest the prospect’s home, in case 


the customer visits the showroom 
of his own accord. Another copy 
goes to the sales counselor, in order 
to familiarize him with the volume 
of the service rendered by the dis- 
play room. 

Within two weeks the third record 
is mailed to the dealer as a re- 
minder to follow-up if the sale hasn’t 
been closed. The fourth copy is re- 
tained in the Rex Cole files until the 
dealer’s follow-up report is received 
and the sale is terminated. 


Y 


defense effort. 
Such a national campaign thus 
would have a double-barreled appeal, 


‘ 


promotion methods pay out. 


to the local Sunday papers. 


use your Sunday paper. 
greater than on week days. 


paper. 


to a degree they are right. 


appliance advertising. 


in that order. 


Do You Know These Fundamentals of 
Appliance Advertising & Merchandising? 


Just published by Business News Publishing Co. (publisher 
of Air Conditioning & Refrigeration News) 
“Appliance Advertising & Merchandising.” 
Written by R. E. Mangan, who for the last 10 years has been 
advertising manager and merchandising expert for one of the 
largest appliance distributing firms on the west coast, the book 
is full of down-to-earth information on making advertising and 


Parts of “Appliance Advertising & Merchandising”—such as 
that below—will be published in the News from time to time, 
to give readers the benefit of some of Mr. Mangan’s stimulating 
thinking, but primarily to create a desire on the part of the 
subscriber to get and read this very helpful book. 


BY R. E. MANGAN 


(From Chapter 6 “Newspaper Advertising” 
“Appliance Advertising & Merchandising.”) 


WHICH DAY OF THE WEEK IS BEST? 


Sunday newspaper reading differs from every other day 
of the week. The big metropolitan papers with -their comics, 
features, and magazine sections reach out to towns fifty, a 
hundred, or even more miles away and offer killing competition 


If you are located in a small or medium size city, don’t 
Don’t use it even if the circulation is 
For in a great many of the homes 
in your territory your advertising will face competition from 
both the news and the advertising of a big metropolitan Sunday 


What week days are good advertising days? 
hewspaper space salesmen will tell you they are all good. And, 
But there is enough difference to 
make it worth your while to pick days. 


On Monday people are busy starting a new week. They 
are pretty much read out after the big Sunday papers. 


Skipping next to Saturday, your advertising doesn’t have 
enough time to work before Sunday ends the week. Even Friday 
advertising gives too little time to get the full results from 
This leaves Tuesday, Wednesday, and 
Thursday as your three best advertising days. 


For some psychological reason Sunday seems to end the 
buying week. An advertisement run on Tuesday will pull results 
as late as Saturday. But an advertisement that runs on Saturday 
1S as dead as a door nail by Monday. Therefore, Tuesday is your 
best advertising day, with Wednesday and Thursday following 


Several years ago the Saturday Evening Post made an 
exhaustive survey to discover this fact, and as a result, changed 
its release date from Thursday to Tuesday. 
especially important to appliance merchants. For while you might 
read a market advertisement Friday and decide to go down to 
the store and buy on Saturday, people don’t buy appliances 


is a new book 
(Price: $2.00.) 


of the book, 


Well, the 
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ALUMINUM, 
DEFENSE, 
AND YOU 


GENTLEMEN, BEHOLD A PARADOX! 


ONE POUND OF CIVILIAN ALUMINUM becomes one pound of Defense 
Aluminum by the simple process of writing the magic symbols AA to A-10 


on certain pieces of paper. 


THIS DEFENSE ALUMINUM we are making is not special aluminum; it is 
just good old Alcoa Aluminum in especially /Jarge quantities. 


HOW LARGE? Each pound of civilian aluminum shipped in the average 
month of 1930-38 has been multiplied into almost four pounds a 


month for defense. And this 
was possible only because 
we started to spend over 
$200,000,000 for expansion 
long before today’s needs 
became generally recognized. 


HERE’S THE PARADOX: 
Civilian Aluminum is exactly 


what we are making; De- — scan 
The 2400-foot-long rolling mill being construct- 
ed at Alcoa, Tennessee. 
plant will bring our sheet rolling capacity up 
to more than 33,000,000 pounds per month. 


fense Aluminum is what we 
are shipping—and a great 
deal of it. 


ade ST, 


This new 57-acre 


DEFENSE DOES NOT ASK FOR different aluminum; it could not ask for 
better aluminum. It asks only more of the same. We are happy to report 
that defense industries asked for and got from us something like twenty 
million pounds more last month than were forecast in schedules set up 


six months ago. 


DEFENSE ORDERS specify aluminum in the old familiar way, using the 
same train of tried and true Alcoa Alloy 


numbers— 2S-3S-11S-17S-24S-52S-195-356, 
and all the rest. They do the same things 
superlatively well, for Defense, that they 


have been doing for you. 


WHEN ALUMINUM COMES BACK into 
civilian use, it is going to be very like 
switching this crack train of Alloys of Alcoa 
Aluminum right back on your track. 


4H 3S-%H 3S-5H | 


BUT THERE WILL BE SOME SURPRISES aboard. New techniques, new 
economies, are being sought, found, and already put into use by our 
busier-than-ever researchers. Probably there will be a new alloy or two. 
Certainly, there will be many new ways to use the old ones, profitably. 


ALUMINUM 


COMPANY 
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Service Will 
Save Profits 


For Dealers 


IGNS of an imminent drastic 
S reduction in the number of dealers 
serving the electric refrigeration field 
are already appearing. Several manu- 
facturers have been rationing their 
distributors for some time; and the 
distributors, in turn, have been accept- 
ing orders for refrigerators only when 
the dealers purchase a_ specified 
number. 


This has already resulted in the 
elimination of hundreds of “courtesy” 
dealers—the sort who buy other things 
from the wholesaler, and who pick up 
two or three refrigerators a year for 
friends and relatives. 


It has also, in some cases, put the 
squeeze on the “I-can-get-it-for-you- 
wholesale” boys. 


LEGITIMATE DEALERS 
WELCOME RATIONING—SO FAR 


All of which is welcome news to 
the legitimate dealer. By “legitimate” 
dealer is meant the dealer who really 
takes the refrigeration business seri- 
ously, to whom it is a major interest, 
rather than a mere sideline—the dealer 
who has a showroom, salesmen, and 
probably a service department. 


The rationing process, however, 
will likely become more and more 
severe. Leon Henderson, the price 
czar, has just announced that refrig- 
erator production will be limited to 
150,000 units per month for the 
remainder of the year. It’s not unlikely 
that his order will be obeyed. Further 
cuts are quite possible. 


So even the dealers who are still 
able to get refrigerators may have to 
do some serious thinking about how 
they are going to maintain their profits 
next year. For them we have one 
especially potent suggestion: 


Expand your service department. 


In preparation for the increased 
demands which will undoubtedly be 
made on refrigeration service facilities, 
dealers who have service departments 
should see to their equipment, and to 
their personnel. Those who don’t have 
service departments might well think 
of establishing such. 


Not only will the demands for 
servicing be much greater next year 
than ever before, but there will likely 
be fewer service men to handle the 
calls. Here’s why: 


(1) People who normally would 
replace refrigerators bought, say, 10 
years ago (and more than a million 
were sold that year) will likely post- 
pone the investment. The current 
boom is a poor man’s party. The 
“well-off” who own _ good-but-old 
refrigerators will be hard hit by 
taxes; whereas 1942 models will be 
gobbled up by newly prosperous 
families never before considered pros- 
pects. Hence a great deal of service 
work on old refrigerators is in prospect. 


(2) Demands of the armament 
industries for skilled mechanics—plus 
the draft—are draining off good 
service men. A year ago at this time 
the various schools were turning out 
service men faster than the industry 
could absorb them. Today the situa- 
tion is reversed. Instead of service 
men looking for jobs, jobs are now 
looking for service men. The classified 
advertising columns of the newspapers 
show this state of affairs clearly. 


GOOD ORGANIZATION 
IS THE ANSWER 


The answer to the dilemma, of 
course, is good organization. If a 
service department is run competently, 
and calls are routed efficiently, fewer 
service men will be able to handle a 
larger volume of business. 


Here is where the good manager, 
the successful small businessman, 
enters the picture. Whether it be a 
refrigerator dealership or an _ inde- 
pendent service firm, the well-organized 
service business should win out over 
the mechanic whose office is in his hat. 


With the supply-and-demand factor 
changed so radically in favor of the 
service business, the profits a well- 
organized service department or firm 
will earn next year undoubtedly should 
be plotted as a rising curve. 


Prepare now to cash in on this 
favorable turn of events. 


LETTERS 


THERE’S A GOLDEN OPPORTUNITY 
IN THE PHILIPPINES 


H. E. Heacock Co. 
Port Area 
Manila, Philippines 
Editor: 

Here in the Philippines is the true country 
of contrast, modern as tomorrow and ancient 
as the Mt. Mayon, the volcano that towers 
over the thousands of Islands of the Moro 
and the Malay. Here, as late as 1935, was 
a true Frontier for the pioneer American 
businessman. 

True that many men had come before in 
an attempt to add to the many vast changes 
in the land by adding refrigeration needs 
to the everyday life of the Filipino, but their 
progress was slow and sporadic, not due to 
lack of effort but due to the lack of their 
ability to sell the true ideas and benefits to 
be found from the “Cold Stores” as all 
commercial refrigeration was called. 


In as little as seven years, a vast change 
has taken place. The thousands of Chinese 
businessmen with their “Tiendas” have found 
the needs of refrigeration for their meats 
that formerly hung in the open, their fruits, 
vegetables, and sausage no longer draw flies 
by the million. 

The Frontier has been met and conquered 
by patient instruction and teaching by the 
missionaries of American manufacturers who 
had the kind of persistent make-up to go out 
day after day to the furthest goals and set 
up modern restaurants, grocery and delicates- 
sen stores, ice cream parlors, and air condi- 
tioned “cines” in these remote corners of 
the Islands. 

Today there are laws passed governing 
the storage of foods, setting maximum 
temperature for storage and sale, inspection 
of dairies that formerly sold milk hot from 
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They'll Do It Every Time 


I KNOW IT, WHEN I STARTED 
SELLING SMELLO I THOUGHT 
IT'D BE A CINCH TO KNOCK 
OVER 75 OR A 100 A WEEK 
IN COMMISSIONS, BUT I 
GOTTA BE FRANK. I 
HAVEN'T AVERAGED 
CIGARETTE MONEY. 


IIIIID-ZZZZZ_ZZZ cada, Gs 
IT ISN'T ALTOGETHER YOUR V7 
FAULT. CONDITIONS HAVE 
BEEN BAD. STARTING MON- 
DAY, WE WILL FORGET THE 
COMMISSION ARRANGEMENT 
AND PUT YOU ON A STRAIGHT 
SALARY OF $40 PER 


SELL AT LEAST 
SIX CASES OF 
SMELLO HAIR Oi. 


HOW THE ORDERS 


1 WAS TELLING A FRIEND W sexo us [LULL 
| ¥ 


THANX TO 
D. MURRAY DRYDEN 

HAMILTON ONT, 
SO-HE WENT ON A OF MINE ABOUT SMELLO, HE 
STRAIGHT SALARY WANTS A SAMPLE ORDER 
OF $40 PER-WOW! OF TEN CASES. 


WE GOTTA 
HAVE A 


the udder. Today there is a start of a 
truly advanced tomorrow where the lowest 
“Tao,” or country farmer, will find his needs 
catered to by refrigeration of some sort. 

Protection of the vaccines in his public 
hospital, his child’s milk in the provincial 
school restaurant, the water cooler for the 
tired clerk in the provincial building—all 
this and more. 

Now there is the need of trained me- 
chanics for installation and service, salesmen 
trained in refrigeration that can speak the 
dialects and explain the advantages of 
mechanical refrigeration, the many savings 
of formerly thrown away profits, sturdier 
bodies due to the ability to obtain vitamin- 
filled foods to supplement the national diet 
of fish and rice. 

Domestic refrigerators for the average 
middle class, sold on finance plans to fit the 
smallest of incomes, with commercial refrig- 
eration of all kinds for the grocer or restau- 
rant owner on the “meter plan” at the price 
of an average monthly ice bill. 

This work that was so ably started by 
men like George Day and Harry Campbell 
of Frigidaire and later carried on by young 
well-trained men from Super-Cold and Frigid- 
aire such as young George Lindahl, and 
“Bud” Jackson, left a trail behind them of 
installations big and small, putting men on 
the payrolls at home, increased factory 
production, put dollars in the pockets of 
Americans as well as Filipinos, in a modern- 
ized pioneer movement with hardships aplenty. 

The whole vast Orient is practically un- 
touched and is in need of an invasion, not 
with swords and guns, but by the introduction 
of refrigeration and its coils and compressors 
not to destroy but to preserve, to bring 
benefit to the countries of the world. Call 
them missionaries or pioneers, this whole 
world is yet a Frontier for ambitious young 
Americans. 

* * * 

The above paragraphs should be a chal- 
lenge to young refrigeration experts: to reach 
out and spread America’s products where 
they are most needed. Americans are not 
good colonizers and have not reached the 
peak of trade that the British are famous 
for, as they hate to leave their home and 
friends to go to foreign lands. 

It is tough I know, as I have spent the 
hardest six years of my life in the tropics, 
but you get something out of the life that 
doesn’t just add up to dollars, when you do 
go out and spread a product that brings new 
advantages to those that learn to appreciate 
these advantages. 


I am not a writer, I am just the sales 
manager of the Frigidaire and Super-Cold 
sales agencies represented here in the Philip- 
pines by the Heacock company. This July I 
will be leaving for my first trip to the United 
States, and will visit the Frigidaire, Super- 
Cold, and Gale refrigerator companies to 
gather still more information to carry on 
the sales work in the Islands. 


Every time I read about unemployment 
I think of the hundreds of jobs for young 
Americans and the need for their ambition 
and industry, to be found outside the terri- 
torial limits of the United States and wonder 
why their curiosity doesn’t take them out in 
search of new fields. Each one that goes 
out will in time make a job for one more at 
home, as he will spread American products 
and methods wherever he goes. 

We were subscribers to your magazine at 
Super-Cold when I was employed there in 
1935, and I have never missed an issue since 
that time. I have read about every corner 
of the United States and I feel that some of 
the subscribers might be interested in reading 
about a land that is today the fifth largest 
customer of the United States, the Philippine 
Islands. . 

W. JACKSON, 
Manager, Refrigeration Dept. 
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“YOUR COMMERCIAL ISSUE 
IS A KNOCKOUT’ 


Central Service Supply Co. 
409 E. Jefferson St. 
Syracuse, N. Y. 
Editor: 

Your issue of July 16 with the supplement 
“How Commercial Refrigeration” works into 
the defense plan is a knockout and certainly 
supplies a mass of statistical information that 
even in “Ordinary” times would be very 
valuable. I would like to have an extra copy 
of this issue for ready reference as I file 
all of my copies of the NEWS and do not 
want to interrupt the sequence of my files. 

I trust you have sent copies of this issue 
to Mr. Joseph L. Weiner and some of his 
helpers so that our industry can get a more 
favorable priority rating. 

Once more let me congratulate you and 
your co-workers on getting out an excep- 
tionally swell issue of your paper. 

THEODORE I. GLOU 


“SINCERE CONGRATULATIONS 
ON MONUMENTAL JOB’ 


The Harry Alter Co. 
1728 S. Michigan Ave. 
Chicago, Ill. 
Editor: 

Please accept my tardy but most sincere 
congratulations on the monumental job you 
did in presenting the case of the refrigeration 
industry to the OPM. You deserve the thanks 
and support of every man engaged in 
refrigeration for his livelihood. 

More power to you. 

HARRY ALTER, 
President 


‘COMPLIMENTS ON YOUR 
FINE GRAPHIC ILLUSTRATIONS’ 


F. H. Langsenkamp Co. 
229-227 E. South St. 
Indianapolis, Ind. 
Editor: 

I wish to compliment you on your very 
fine graphic illustrations of how little mate- 
rial is required for the refrigeration industry 
and how much it -means to our health. If 
that issue of the NEWS does not sell the 
OPM, nothing else will. 

F. S. LANGSENKAMP, JR. 
Treasurer 


WOULD LIKE 100 COPIES 
OF RANGE SPECIFICATIONS 


The Moock Electric Supply Co. 
Canton, Ohio 
Sirs: 

In your June 4 issue of AIR CONDITIONING 
& REFRIGERATION NEWS from page six to 21 
you cover very valuable material on electric 
ranges. 

We would like to secure 100 copies of this 
issue if possible. What would be the cost 
of 100 copies? 

G. P. MACFARLAN, 
Sales Promotion Man«zZer 


NO, THE ARMY 
HASN’T REPLIED 


L. H. Gilmer Co. 
Tacony, Philadelphia, Pa. 
Editor: 

We read with much interest—as Wwe 
usually do your articles—‘“The Answer to 
Air Attacks!” in the June 11 issue of the 
News, and are wondering if you have "ad 
a reply from the Army. | 

H. W. WEIHENMAYER, JF., 
Sales Promotion Manager 
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Two Cases (One Refrigerated) Provide a Long 
Row of Fruits & Vegetables In Market 


Reading from left to right, a refrigerated display case for fruits and 
vegetables, and an open case for the same, as installed in the Public 


Meat Market, Williamsport, Pa. 


These two 9-foot Tyler cases provide 


refrigeration for produce that needs it, and good display for all types 
and varieties of fruits and vegetables. 


Knoxville Urged To 
Buy New Appliances 
To Save Current 


KNOXVILLE, Tenn.—Here in the 
heart of the power-conscious TVA 
country, electrical appliance mer- 
chants are engaging in a concerted 
program to encourage consumers to 
save power for national defense 
needs by replacing their old electrical 
appliances with new models which 
require far less current. 

Lending their support to the cam- 
paign to conserve power needed at 
Alcoa, Tenn. for producing alu- 
minum, which is one of the vital 
materials used in the construction of 
military aircraft, Knoxville appliance 
dealers who are members of the 
citys Major Electrical Appliance 
Bureau are employing cooperative 
full-page newspaper advertisements 
in their effort to impress the buying 
public with the campaign’s theme. 

Typical copy of one of these 
advertisements reads: “If Your Elec- 
tric Refrigerator Or Electric Range 
Is 5 Years Old—You Are Wasting 
Power. Trade In Now—Help Na- 
tional Defense—And Save Money!” 

Another advertisement pictured 
two housewives talking to each 
other on the telephone. One woman 
is saying: “I’m doing my part—lI’ve 
replaced my old range with a new 
range that uses so little current.” 
The other woman replies: “Yes—I 
replaced my old equipment and I’m 
buying defense bonds with the money 


Midwest Jobbers Hold 
Special Meeting 


DES MOINES, Iowa—Matters of 
importance to refrigeration supply 
jobbers in the midwestern territory 
were discussed at a special meeting 
of the Midwest Refrigeration Supply 
Jobbers Association here recently. 

Present at the meeting were: H. 
H. Hubbell, Brass & Copper Sales, 
St. Louis, secretary of National Re- 
frigeration Supply Jobbers’ Associa- 
tion; E. L. Bengston, Republic Elec- 


tric Co., Davenport, Iowa; Mr. 
Burch, Winterbottom Supply Co.; C. 
W. Dennis, Dennis Refrigeration 
Supply; Mr. Kleinhexel, National 
Refrigeration Supply; Frank Pond, 
Refrigeration & Ind. Supply; Carl 


Ruegg, Ruegg Refrigeration Supply; 
E. L. Tramposh, Refrigeration Equip- 
ment Co.; L. W. Kuhn, Brass & 
Copper Sales; Harry Hoffman, Hoff- 
man Supply; Howard Hasselwood, 
Howard Supply; Charles Anderson, 
Imperial Brass Mfg. Co.; N. B. 
Delavan, Delavan Engineering Co.; 
O. K. McCullough, Electrimatic 
Corp.; Mr. Whittlin, Rotary Seal Co.; 
and J. A. Wilkerson, Dole Refriger- 
ating Co. 


Knight To Manage Dallas 


District For Airtemp 


DALLAS, Tex.—George W. Knight, 
Jr., formerly associated with Air- 
Rite Corp., has been named district 
manager for Chrysler Airtemp Corp., 
operating west from Dallas. 


372,788 Household Units Shipped 


In June By 12 Nema Companies 


The following 12 companies reported 
sales to the Refrigeration Division of 
the National Electrical Manufacturers 
Association (Nema) on household electric 
refrigerators for June, 1941: 

Crosley Corp., Edison General Electric 
Appliance Co., Inc., Frigidaire Div. Gen- 
eral Motors Corp., Gale Products Div. 
Outboard Marine & Mfg. Co., General 
Electric Co., Gibson Electric Refrigerator 
Corp., Kelvinator Div. Nash-Kelvinator 


Corp., Leonard Div. Nash-Kelvinator 
Corp., Norge Div. Borg-Warner Corp., 
Stewart-Warner Corp., Sunbeam Electric 
Mfg. Co., and Westinghouse Electric & 
Mfg. Co. 

The sales of the reporting companies 
include units manufactured for the follow- 
ing concerns: Montgomery Ward & Co., 
Potter Refrigeration Corp., and Sears, 


Roebuck & Co. 


SALES FOR JUNE, 1941 


9 
M-H Net For 6 Months 
Tops One Million 


MINNEAPOLIS—Net income of 
$1,104,278 for the six-month period 
ending June 30 is reported by the 
Minneapolis-Honeywell Regulator Co. 
and domestic and Canadian sub- 
sidiaries. This compares with $603,921 
for a similar period last year. 

Net income for the June quarter 
is listed at $550,153, as against 
$312,112 for the corresponding period 
of 1940. 


Other Total Provision for excess profits taxes 
Domestic Canadian Foreign World _ for the first six months of 1941 has 
Ext.) Cabinets C coke been made, whereas no correspond- 
1 iar col “ed separa cieed 1,818 8 619 2445 ing provision was made for that 
2. 4to 4.99 cu. ft................0:. 15573 1,549 3,369 20,491 Period last year, the report states. 
Bee Bb Ge. Ges scccecicvsncstes 2,085 437 532 3,054 
4. tO GED OW. Ba... ccccvccecccee .. 254,305 5,002 6,456 265,763 
B 94D Fee OMe Beis ssc ns sontnnnes 24,8657 weit 334 25,199 
6. 8to 8.99 cu. ft...... eceepenenen 26,414 104 670 27,188 
T. OO £0 1200 Cts. Been. cccicecciscsecccee 3,469 41 179 3,689 
8. 13 cu. $t. and UP... cccecccccccccces 64 eee eee 64 
9. Total Lacquer ........ssecceccesees 328,593 7,141 12,159 347,893 
Porcelain (Ext.) Cabinets Complete 
10. Less than 5 cu. fit.......ccccecccccee oes e06 vas oe 
11. Sto 5.99 cu. ft......... poses eeees 160 1 25 186 
12. 6to 6.99 cu. ft........ jae phous 17,270 Rees? — ey = 
18. (WO TEP GU, fen is.soccs. eenewnes 1,515 5 : R : 
Te ie, A Bons tvsvacccecence . 1755 134 1/889 ee gihivgiaio Arras on 
ae: > SS eee 1,778 259 2,037 cooled’ pis ae ting om wo 6: 
ws eG Re 542 33 575 9 practically 
16. 13 cu. ft. and up.. ol eens of commercial applications up 
17. Total Porcelain .........ssseceseees 23,020 1 878 23,899 - and including 25 tons of refrigera as 
atalog promptly on request. Brun 
18. Total—Lines 9 and 17........seee. 351,613 7,142 13,037 371,792 Nenslethming Ce, Utica, M ¥.U Se 
19. Separate Systems, 4% Hp. or Less... yee was 996 996 : 
20. Total Household Equipment........ 351,613 7,142 14,033 372,788 BRu 
Value Index® ....cscseee savowueesseeee 194.0 205.0 116.0 189.0 NE 
*Based on weighted sales for 1934, 1935, and 1936. Includes sales and credits. es stant neon ar sees 


Servel Buys Gas Division 


Of American Bosch 


EVANSVILLE, Ind.—Servel, Inc., 
has purchased the Gas Appliance 
Division of the American Bosch 
Corp., reports Louis Ruthenburg, 
president of Servel, Inc. 

The purchase includes all of the 
facilities now located at Springfield, 
Mass., for the manufacture of gas 
water heaters. These facilities are 
being moved to Evansville. 

In addition to building water 
heaters of the present American 
Bosch design, Servel intends eventu- 
ally to develop further this line of 
water heaters. 


Star Provision Co. To Have 
Prefabricated Smokehouse 


BIRMINGHAM, Ala.—A _ prefabri- 
cated smokehouse will be installed 
for Star Provision Co. by Shook & 
Fletcher Supply Co., Carrier dis- 
tributor. 


I'm saving.” 

Still other advertisements were 
headlined with such catchy phrases 
as these: “Electricity Is Vital For 
National Defense! Don’t Waste It! 
Save Electricity And Build Air- 
Planes! New Equipment Uses Less 
Electricity—Do Your Part By Pur- 
chasing New Electric Ranges and 
Refrigerators Now!” 

Among the stores joining in this 
cooperative advertising are: Sterchi 
Bros., Fowler Bros., Electric Home 
Servants Co., Bairds-Cates-Campbell 
Co., S. H. George & Sons, Woodruff’s, 


Walker’s, R. J. Coker Co., H. L. 
Brantley & Co. 
Tieing in with the campaign 


theme is a window display in the 
City Power Board building. A 
Streamer in this window advises 
Passersby to “Watch the Volunteer 
Air Force Grow.” Each time enough 
power is saved to make a plane 
(50,000 kwh. for a pursuit plane, 
300,000 kwh. for a big four-engine 
bomber), another miniature plane is 
rolled up in front of a hangar placed 
at the rear of the display. A bulletin 
board in the window tells of new 
ose Saving ideas and accomplish- 
ents. 
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A PERFECT COMBINATION 


without bar top. 


LA CROSSE CLUB SPECIAL 


This model has become the dealers’ favorite. 
combination consisting of a two keg direct draw, two keg pre-cooler, 
and a fourteen case dry storage bottle cooler. 


Write Department A.R.-J41 for full particulars. 


LA CROSSE NOVELTY BOX MFG. COMPANY 
LA CROSSE, WISCONSIN 


A compact 


Available with or 


Ta E new Cutler-Hammer Refrigeration 
Replacement Control fits over 90% of your 
single-button replacement control demands. It 
substantially reduces the amount of stock you 
must have on hand for every job. 

Its unusual versatility is due to its new external 
differential adjustment, its external range adjust- 
ment, and its universal mounting brackets. These 
features permit you to “custom fit’’ this control 
in every respect to the individual installation. A 
twist of a screwdriver sets the cut-in temperature 
at the desired point (differential), and it's just 
as easy to adjust the operating temperature 
(range). Mounting is simple; the extreme com- 
pactness of this control and the number of 
mounting holes plus the sliding interlocked 
bracket, enable you to easily fit it to almost 
any job. 

You make money by fast turnover of small 
items. Make money—by stocking C-H Refriger- 
ation Replacement Control ... for maximum 
turnover of your stock. Lists at $6.00. Write 
immediately for details or contact your local 
wholesaler. CUTLER-HAMMER, Inc., Pioneer 
Electrical Manufacturers, 1362 St. Paul Avenue, 
Milwaukee, Wisconsin. 


MODERN 
REFRIGERATION CONTROL 


CUTLER*-HAMMER 


4 degree external differen- 
tial adjustment either side of 
‘normal cutout ies 


Adjustable Mounting Brackets 
Maximum Mounting Centers . . 4 3/16 
Minimum Mounting Centers . .2 3/16 


v 


Adjustable Cutout Feature—piferential 
can be i d 4 deg by turning 
indicator in” Hi” direction and 
decreased 4 degrees by turning in “‘Lo”’ 
direction. 


Adjustable Range — Turning screw 
clockwise lowers settings and counter- 
clockwise raises settings. 


Handles 90% of Your 
Single-Button Replacement Needs 


aecv 


HIGH QUALITY 


EASE OF HANDLING 
COAST-TO-COAST DISTRIBUTION 
DU PONT TECHNICAL ASSISTANCE 


For information about nearest source of supply, write 


THE R. & H. CHEMICALS DEPARTMENT 
Pont pE Nemours & Comp 
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Wilmington, Delaware = 
National Ammonia Division 
Frankford P.O. Philadelphia, Pa. 
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DEFENSE 


Pig Iron Priority 
Order Predicted 


WASHINGTON, D. C.—Prompted 
by the rather critical supply situa- 
tion in some centers, a preference 
order placing pig iron and possibly 
ferro-alloys under a general manda- 
tory priorities system is now in the 
final stages of preparation, it is 
understood here. Probably to be 
known as Preference Order No. 13, 
the order will assure adequate sup- 
plies for all activities of the defense 
program, it is said. 

Informed sources believe the sys- 
tem will probably be ready for 
application by the end of the second 
full week in August. Since shippers 
of pig iron to New England foundries 
are reported to be delivering more 
iron to their customers than is com- 
ing from their furnaces, it is ex- 
pected that in some months certain 
consumers will get nothing, or at 
least not enough for their non- 
defense needs. 


Steel making grades of pig iron 
are reported to be scarce and a 
number of foundries have been forced 
to curtail operations due to the 
shortage of both pig iron and scrap 
iron, informed sources say. The slow 
movement of scrap iron, particularly 
the cast grades, is partially blamed 
for the tightness in pig iron. 

The new order on pig iron dis- 
tribution, said by a spokesman for 
an important producer in the east 
to be imminent, is expected to func- 
tion similar to the one for ferro- 
tungsten. Under this order, pro- 
ducers are required to give all de- 
fense and British orders a preference 
rating of A-10 unless a higher rating 


Army Fliers Are Now 
Heated By Electricity 
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BRIDGEPORT, Conn.—The first 
large-scale contract for newly per- 
fected, electrically heated flying suit 
to keep aviators warm at high alti- 
tudes has been awarded to General 
Electric Co. by the U. S. Army Air 
Corps. The order is the largest 
single one ever received by G-E’s 
appliance and merchandise depart- 
ment. 

Designed to keep an aviator com- 
fortable through a 130° range of 
temperatures from 70° above zero to 
60° below zero, the suit is wired 
throughout, and the amount of heat 
supplied can be adjusted for changes 
in temperatures. Many pounds lighter 
than the sheepskin-lined garments 
they replace, the new suits will give 
aviators far more facility in manipu- 
lating instruments, controls, and 


been made ready, and the suits will 
begin to come off the production line 
in six weeks. 

First design produced by G-E was 
an adaptation of the Army’s stand- 
ard summer flying suit, into which 
the heating wires were sewed in 
parallel lines. 

Electrically, the complete assembly 
consisted of two circuits for the suit, 
one for gloves and one for boot 
inserts. From a switchbox, a short 
pigtail connection provided means 
for connecting the assembly to the 
control box which in turn was 
mounted on the ship and connected 
with the ship’s batteries. 


Frank G. Manson, and his assist- 
ant, under the direction of Major R. 
P. Williams, conducted exhaustive 
tests of the original development at 
Wright Field. The fundamental de- 
sign was enthusiastically endorsed, 
but a number of improvements were 
suggested. 


In the new suit, heavy woolen - 


union suits were selected for the 
garment because wool was elastic 
and a good insulator to keep in the 
heat. The wires were sewed in 
parallel waves to give an accordion 
effect which would stretch with the 
wool to conform with movements of 
the body. The switchbox was elimi- 
nated and the pigtail connection 
improved to permit a quick break in 
the event the wearer had to bail out 
of the plane. 

After bomber tests in Alaska, 
further improvements were sug- 
gested. The final design resulted in 
a garment consisting of an outer 
shell of all wool cut on the bias for 
elasticity. The wires were sewed on 
the inside of the outer shell. 


The lining was made of 100% 
cotton cloth, permitting radiation of 
heat to the body and the outer 
woolen shell reducing heat loss. The 
clover leaf shoe insert was_ sup- 
planted by a wired cloth boot of 
olive drab overcoating with molded 
rubber soles. This electrified boot is 
worn inside standard light aviation 
boots. 


The suits are designed to provide 


Small Arms Conference at Frigidaire Plant 


— 


Representatives of companies producing small arms and of the Office 
of Production Management hold a conference at the Frigidaire pliant 


in Dayton, Ohio. 


This is one of a series of conferences being held at 


small arms plants throughout the country. The recent session, attended 
by about 85 men, included a trip through the Frigidaire plant where 
50 caliber machine guns are being produced, testing of the guns, a 


luncheon, and round-table discussion. 
were E. R. Godfrey, assistant general 


Acting as hosts to the visitors 
manager of Frigidaire, and 


G. R. Auld, superintendent of Frigidaire’s Ordnance plant. 


To Conserve Vital 


CHICAGO —In order to release 
greater amounts of aluminum, nickel, 
and other metals, vital for use in 
defense industries, Hotpoint engi- 
neers have developed certain changes 
in Hotpoint electric ranges to accom- 
plish this purpose without impairing 
the efficiency of Hotpoint electric 
cooking. 

Following are changes which have 
been in effect for some weeks and 
have already proved commensurate 
with high standards of quality and 
operating efficiency. 


THRIFT COOKER 
The aluminum outer shell of the 


———e 


Many Changes Made In Hotpoint Ranges 


Defense Materials 


units on Hotpoint ranges have been 
replaced with reflector pans of 
chrome alloy. The new material 
contains approximately 12 to 16% 
chromium, but no nickel whatsoever, 
It has long been known that the 
concave reflecting shape of the pans 
contributes in large degree to their 
reflection qualities. Therefore, this 
new alloy, which has a hard polished 
surface, offers equal efficiency. This 
hard polished surface is not plated, 
as plating might have a tendency to 
wear off. Charred food does not 
adhere tightly to the surface of the 
new alloy, so that the new pans are 
equally as easy to clean as former 
aluminum pans. 


ee 


=> | 


has been assigned. : armaments, and will cost less. more heat than is needed for maxi- Hotpoint “thrift cooker’ wall has 
It is anticipated that no deliveries General Electric has been working mum comfort so that an injured been changed to a double wall shell. oune 

will be allowed on any contracts for months with Army technicians flyer could call on the excess heating The inner wall is finished in a 
other than defense orders, except by in developing and improving the suit. capacity to lessen the incidence of ground coat of porcelain enamel; An important improvement in 1941 du 
release in accordance with ratings. Factory space and facilities have shock and pneumonia. the outer shell is of tinned steel. Hotpoint range ovens is the new type “er 
, @ Before introducing this new material baffle which directs heat evenly f 
. into the thrift cooker, Hotpoint’s re- throughout the oven interior. As an ye 
search engineers determined that additional feature, Hotpoint offered _ 
this new double-wall has the same aq Calrod baking unit at the beginning rs 
thermal characteristics as the bright of 1941, which has been replaced se 
aluminum shell formerly used. with an open-coil unit with Calrod hee 
The pail and lid in the thrift operating characteristics, and retain- b 
cooker, formerly made entirely of ing the 1941 baffle. 7 
aluminum, have also been changed to To help conserve zinc die-casting, i 


porcelain enamel. 
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tx United States * 
DEFENSE 
SAVINGS 
BONDS and 
STAMPS 


Tit pe 


uni 


liberty to defend. 


He Stands for 
SAFETY and 
FREEDOM 


Every time you see the Minute Man 
—emblem of America arming for 
defense—think how good it is to 
live in the land where there still is 


Think, too, how YOU can help. 


Let the Minute Man remind you to do your 


part. 


families today. 


Save and buy Defense Savings Bonds. 


They will help protect your homes and your 


They will help make the future secure, 


The lid, top flange, and interior of 
the pail are finished in a special 
white porcelain enamel that is free 
from lead, antimony, and other 
metals which might be injurious to 
foods. The pail’s surface and bot- 
tom are of black porcelain enamel. 
The cooking efficiency of the porce- 
lain enamel pail proves equal to the 
aluminum pail. 

The aluminum pudding pan for- 
merly provided as an accessory to 
the thrift cooker has been completely 
eliminated. The aluminum trivet has 
been replaced with one of tinned 
steel wire. 

In 1941 7-quart Hotpoint thrift 
cookers on certain deluxe models, a 
Calrod heating unit was formerly 
provided. This has been replaced 
with a 1,200-watt, five-heat, open 
coil unit, similar to the one used 
so successfully during 1940. 

The aluminum reflector pans for- 
merly used under Calrod surface 


which is in great demand for defense 
industries, the oven vent on Hotpoint 
ranges formerly made of this mate- 
rial has been replaced with a steel 
vent with baked japan finish. 

The bright nickel finish oven racks 
offered at the beginning of 1941 have 
been replaced with plain steel racks 
finished in gunmetal blue, which 
matches the porcelain enamel oven 
interior. 


WARMER DRAWER 


In certain deluxe Hotpoint ranges, 
the warmer drawer was offered with 
a silver luster interior finish, which 
contained considerable aluminum. 
This has been replaced with an 
attractive grey baked Calgloss finish, 
whose wearing qualities are fully 
comparable under normal use. 

Early in the year certain Hotpoint 
ranges carried chrome-plated lamp 
standards which have been replaced 
with a finish of white glyptal. 


OPM Order Regulates Distribution and 


Use of All Kinds 


WASHINGTON, D. C.—Owing to 
an increasing shortage of cutting 
tools that are vitally needed in 
defense plants, General Preference 
Order No. E-2 regulating the use and 
distribution of these tools has been 
issued by E. R. Stettinius, Jr., Di- 
rector of Priorities of the Office of 
Production Management. 

Deeming supervision over the dis- 
tribution of these tools a necessity, 
the Priorities Division designed the 
order to facilitate the prompt flow 
of these tools into defense channels. 

The order defines cutting tools as 


of Cutting Tools 


No manufacturer or distributor 
may accept or make delivery under 
an order for cutting tools which does 
not bear a preference rating of A-10 
or higher, but deliveries may 
made on non-defense orders provided 
all defense orders on hand have been 
met. However, for a period of six 
weeks from July 17, manufacturers 
may continue working on orders 
which were in production on that 
date, regardless of requirements 
made under other preference rated 
orders received during the six weeks 
period. 


oP 
yh 


Orders with AA emergency ratings 
must be accepted and complied with 
at any time. When a manufacturer 
finds that compliance with an order 
bearing a higher preference rating — 
would interfere with work in actu Bl 
production, compliance with the de 
higher rating may be deferred, ex- co 
cept for AA emergency orders, fo pa 
a period of not more than 10 «ays fir 


“special drills of all types, oil tube 
and oil hole drills of all types and 
sizes, special reamers, countersinks, 
counterbores, special milling cutters 
of all sizes and types, hobs of all 
sizes and types, high speed taps, 
special taps, high speed chasers for 
self-opening die heads, high speed 
chasers for collapsing taps, and 
machine broaches.” 


This Message Is Published by Us in the Interest of National Defense 
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Is Refrigeration Industry Turning 
Back to the ‘Horse & Buggy Days’? 


When Carter Mullaly, president of Hales Mullaly, Inc., Oklahoma City, 

Okla., one of Servel’s largest distributors of Electrolux gas and kerosene 

refrigerators, arrived at Evansville via Eastern Air Lines “Silverliner” 

from St. Louis, he was greeted with a horse and buggy by George L. 
Roach, assistant to the president, Servel, Inc. (left). 


May Sales Gained 28% 
Over 1940, Dealers 
Tell Government 


WASHINGTON, D. C.—Sales of 
285 household appliance dealers re- 
porting to the Department of Com- 
merce for May totaled $3,244,640, 
an increase of 28% over the same 
month of last year, and a gain of 
16% over April, the preceding 
month. For the first five months of 
the year, sales by this group were 
23% higher than for the: correspond- 
ing 1940 period. 

Sales by 1,501 retailers in the 
furniture, household appliances, and 
radio group were up 27% in May 
over the same month of 1940, and 
for the five months were 22% above 
last year. 

Sales by 346 wholesalers of elec- 
trical goods (including appliances) 
during May were $38,782,000, an in- 


‘erease of 59% over the same month 


of last year and a gain of 6% over 
April figures. Inventories reported 
by 297 firms totaled $31,691,000, an 
increase of 31% over May of 1940 
but a decline of 2% from April 
totals. Accounts receivable reported 
by 320 wholesalers were $41,118,000, 
up 52% from last May and 8% from 
April of this year. 


Dept. Store Sales 
Jump 37% In May 


WASHINGTON, D. C.—Sales of 
major appliances for May by 249 
reporting department stores topped 
all department increases with a 37% 
rise over the same period of 1940, 
a report by the Federal Reserve 
Board shows. For the first five 
months of this year, appliance sales 
are up 26% over the corresponding 
period of last year. ‘Total sales of 
all departments are 17% greater 
during May and 13% more in the 
first five months than the like 
period of 1940. 


Carolina Refrigerator 
Sales Hit 2,710 


RALEIGH, N. C.—May sales of 
household electric refrigerators in 
the territory of Carolina Power & 
Light Co. totaled 2,710 units. Range 
Sales totaled 598, while sales of 282 
water heaters were recorded. 

A more complete tabulation of 
Sales for the month follows: 


Appliance Unit Sales 
PEs ccsucksanwenbsukael 2,710 
OD. 65 055 0b0440065650569055009 598 
Water Heaters ......ccsccccsccees 282 
SE cedthinkisatecssecnhieanas ol 2,654 
NN a dhssak ie hecchihnenentiey 641 
Vacuum Cleaners ......seeeeeeees 274 
Dishwashers WrTTIT TTT 5 
Air Conditioning Units .......... 5 


A. H. Bluemke & Sons Moves 
Into New Quarters 


ROSENDALE, Wis. — A. H. 
luemke & Sons Co., appliance 
dealer, has moved into its recently 
Completed new quarters. The com- 
Pany’s old building was razed by 
fire early this year. 


N.Y. Instalment Laws 
Outlined By Solon 


ROCHESTER, N. Y.—Salient fea- 
tures of the state’s new instalment 
selling laws were outlined by State 
Sen. Benjamin F. Feinberg at the 
annual convention of the Empire 
State Automobile Merchants’ Asso- 
ciation here. 

Among the provisions of the 13 
new laws governing instalment sell- 
ing, effective next Jan. 1, are these: 


1—Everything to be charged must 
be fully and clearly itemized so 
there can be no doubt as to what is 
owed, and when, printed in large, 
legible type. 

2—Cash_ price, credit 
charge, and _ insurance 
must be set forth. 

38—Repossession is further re- 
stricted and redemption safeguarded 
for both buyers and sellers. The 
cost of repossessions or values of 
goods returned may be determined 
by the courts. 

4—Deficiency judgments are con- 
trolled and prohibited after 80% has 
been paid and the buyer returns the 
goods at the seller’s request. 

5—Insurance, paid for by the 
buyers, must have the amount stated 
separately and the purchaser given 
a copy of the policy. 

These and other new regulations 
represent “a great achievement in 
self-regulation, heading off a move- 
ment which undoubtedly would have 
led to government licensing of retail 
business,” the senator declared. 


service 
premium 


Mass. State Sales Tax 
On Units Hits Snag 


BOSTON — Virtual unanimity of 
opposition expressed at a _ public 
hearing here July 15 was regarded 
as assuring defeat of a bill providing 
for a 3% state retail sales tax on 
refrigerators selling for more than 
$50 and a long list of other items 
defined by the measure as “luxuries.” 

The proposed legislation had pre- 
viously been reported favorably to 
the State Legislature by its taxation 
committee. 

Radios and numerous household 
appliances also would have been 
taxed under the measure. 


New Mississippi Apartment 
Installs 40 Frigidaires 


JACKSON, Miss.—Forty 6-cu. ft. 
Frigidaires have been installed in 
Mississippi’s largest apartment house, 
just recently completed here. The 
Frigidaire’s were sold by Burson’s, 
exclusive Frigidaire dealer in Jack- 
son. 


Store Names School Head 
Appliance Consultant 


APPLETON, Wis.— Miss Mable 
Burke, director of the Women’s and 
girl’s division of the Appleton 
Vocation school, has been appointed 
consultant on electrical appliances 
and home management by Geenen’s, 
department store here. She will be 
available for consultation in the 
afternoon. 


High Sales Win Trip 
For Pittsfield Men 


PITTSFIELD, Mass.—Outstanding 
sales records in the May-June elec- 
tric range contest sponsored by the 
Pittsfield Electric Co. earned a three- 
day trip to Montreal and Quebec for 
18 company representatives and 
salesmen from various firms here. 

Making the trip were: J. F. Burt, 
A. H. Sammon, Charles W. Wasson, 
and Thomas Conry, Pittsfield Electric 


Co.; E. E. Helliwell, Russell E. 
Clarke, John J. Conry, William 
Briggs, Francis Duggan, Bernard 


Dunn, and George King, Elm Street 
Electric Supply; Councilman Joseph 
Wood, General Electric Co.; Henry 
Jacques, Sears-Roebuck; Paul A. 
Kowalski, Ray Allen Co.; Raymond 
DeBlois and John S. McAvoy, Eng- 
land Brothers; Irving Wolfe, May 
Engineering Co; and Frank Condron, 
Berkshire Furniture Co. 


Jung Joins Kaufmann’s 
Washington Office 


BALTIMORE—Charles Jung, for- 
merly with the Domestic Machine 
Co., has joined David Kaufmann’s 
Sons to direct operations in the 
Washington market. Kaufmann’s is 
Baltimore and Washington distribu- 
tor for Duo-Therm heaters, Stewart- 
Warner radios, and Domestic ma- 
chines. 

He succeeds Clinton A. Allen, who 
resigned to work with the Washing- 
ton Refrigeration Co. of Washington, 
D. C., distributor for Gibson refrig- 
erators and other products. 


Sink Tops With Choice 
Of 8 Colors Offered 
To Kitchen Planners 


CHICAGO—-As an aid to retailers 
in helping prospects plan complete 
electric kitchens, custom-built lino- 
leum-covered sink and counter tops 
with a choice of eight standard 
linoleum colors have been made 
available by Hotpoint. 

“One of the first things most 
women think of when planning a 
new kitchen is ‘what colors shall I 
use?’” explained Howard J. Scaife, 
manager, kitchen sales division, in 
announcing the new service. 

The eight standard colors chosen 
include black, evergreen, terra cotta, 
midnight blue, black marbelle, green 
marbelle, red monobelle, and blue 
marbelle. 

Cards containing actual samples of 
the standard linoleum colors and 
patterns used are available for 
dealers. Hotpoint has also provided 
a combination catalog and price 
sheet on Hotpoint custom-built sink 
tops and counter tops which contains 
complete descriptions of all sizes, 
shapes, and varieties of tops. 


William Baker Joins 
Gulf Supply Co. 


DALLAS, Tex.— William Baker, 
formerly associated with Sears, 
Roebuck & Co. here as a refrigera- 
tion service engineer, has joined the 
sales staff of Gulf Supply Co. 
refrigeration and air conditioning 
supplies jobber. 


‘Stix’ Again Adopts 
“No Down Payments’ 


ST. LOUIS—For the second year, 
all major appliance departments of 
Stix-Baer-Fuller, St. Louis depart- 
ment store, have adopted a “no down 
payment” policy on any major appli- 
ance purchased between May 15 and 
Aug. 10. 

Inaugurated last year, the policy 
has proved effective in offsetting the 
“summer slump” in appliance sales 
during vacation days, and in stepping 
up sales to prospects who hesitate to 
buy because they want the extra cash 
for summer vacations and other ex- 
penses, reports R. G. DeHart, major 
appliance manager. 

During 1940, the store’s refriger- 
ator sales increased 20% over the 
same period of 1939, with other 
major appliances registering com- 
parable gains. This year, with rising 

‘incomes and more accent on travel, 
Mr. DeHart looks for an even larger 
sales increase. 


Ochiltree Holds 3-Day Outing 
For Dealers & Salesmen 
Who Met Quotas 


PITTSBURGH—A three and one- 
half day outing at Conneaut Lake, 
Pa., recently rewarded 150 dealers 
and salesmen of the Ochiltree Electric 
Co., General Electric distributor, for 
selling an assigned minimum quota 
of merchandise, including commercial 
equipment and washers, over an 
1l-week “Balanced Sales Job” con- 
test period. 


> 
— 


APPLIANCE MEN— 


YOU NEED THIS BOOK 


IT WILL ADD PUNCH AND POWER 
TO YOUR SALES EFFORT 


“Appliance Advertising & Merchandising” reveals persuasive methods, 


crack formulas, 


and buy-stimulating tricks that have been proved. 


All the talent and experience of Author R. E. Mangan’s 10 sales-resultful 
years as ad-man for George Belsey Co.—G-E’s big southern California 
and Arizona distributor—has been packed into this book. 


Only one of its kind, it’s ready for you to use now. 


It tells how and 


where to advertise, step-by-step pointers for increasing the sales-pull 


in your newspaper, billboard, radio, and screen advertising. 


It shows 


you how to build more sales-appeal into your store display. 


Lose no time 
Send for your copy today. 


Business News Publishing Co. 
5229 Cass Ave., Detroit, Mich. 


in putting this sales-producer to work for 


you. 


Gentlemen: Please send my copy of “APPLIANCE ADVERTISING | 


& MERCHANDISING” to: 


City 
( $2 enclosed. 


ee 


| 


ee | 


(—) Send C.O.D., I’ll pay postman. ,; 


Here's What Is Packed Into 
This Best- Seller's 164 Pages 
@ How to be a good advertising 
manager of your business 


@ What can advertising do 
for your business? 


@ How to plan your advertising 
program 


@ Advertising quackery— 
Don’t be a sucker 


@ How to make your store work 
with your advertising 


@ Why newspaper advertising 
is your best bet 


@ How to prepare newspaper 
advertisements that sell 


Retailing with radio 
Outdoor advertising 
Screen advertising 


Put merchandising behind 
your advertising 


@ Things you should know about 
the terms, measurements, and 
mechanics of advertising 


@ Merchandising in today’s 
market 


@ Highlights of a few typical 
dealer operations 


“Appliance Advertising & Merchan- 
dising” is the first book of its kind 
ever to be published. It is well.- 
bound in a blue cloth cover. Con- 
venient size—9 x 6 inches—makes 
it easy to use at your desk. Produced 
by the publishers of Air Condition- 
ing & Refrigeration News and 
The Refrigeration Library. 


Business News Publishing Co. 
5229 Cass Ave., Detroit, Mich. 
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Your 
STOCK ROOM 


@ Without an investment of one penny 
—you have a stock room of refrigera- 
tion parts and supplies representing 
an investment of thousards of dollars 
to supply your immediate require- 
ments. 


It is the backbone of the success 
of your service: 


This stock room is your N.R.S.J.A, 
jobber, identified by the above em- 
blem. He understands your problems 
—is your partner in business, inter- 
ested in serving you satisfactorily. 
Look for this emblem. 


NATIONAL REFRIGERATION SUPPLY, 
JOBBERS ASSOCIATION 


CUSTOMER 


Wented ! 


The market for ‘‘pack- 
aged"’ air conditioning 
is almost unlimited. 
But no sale is better than the unit 
you sell! It will pay you to investi- 
gate the GR-Lipman line. We have 
a liberal sales franchise .. . and 
equipment that is unex- 
celled. Write for details. 


GENERAL REFRIGERATION DIVISION 
Yutes-American Machine Co. 


Dept. AC-2 


Beloit, Wisconsin 


Engineering Data 


Will Aid Installer 


Of 2 New Commercial Controls 


Frigidaire’s Summer-Winter Control Handles Seasonal 
Changes; Ice Cream Control Called ‘Universal’ 


DAYTON, Ohio—Two new controls 
just introduced for commercial re- 
frigeration applications by Frigidaire 
division, General Motors Sales Corp., 
are a “Universal Ice Cream Switch,” 
so called because it is claimed to be 
adaptable to the great majority of 
ice cream cabinets of all makes now 
in use, and a special adaptation of 
Frigidaire’s type “YL” switch known 
as a “Summer-Winter Cold Control.” 

This latter switch is especially 
designed for walk-in coolers and 
display cases, and features two user- 
operated control knobs, one of which 
is a standard cold control for tem- 
perature regulation and the other is 
a changeover control to more spe- 


cifically adapt the _ refrigerating 
equipment to seasonal operating 
conditions. 


The universal ice cream switch, 
illustrated in Fig. 1, is a thermo- 


Fig. 1—Universal Ice 
Cream Switch 


New 16-page Manual 
Illustrated suggestions for cutting, 
bending and flaring small diameter 
copper tubes. Ask for copy. 


THE AMERICAN BRASS CO. 


FRENCH SMALL TUBE BRANCH 
; General Offices: Waterbury, Conn 


Refrigerated Self-Service Cases 


for Fruits, 

1 Vegetables, 
‘ Dairy 
Products 


Dealers 
wanted 


CAMPBELL REFRIGERATOR CO. 


Frigidaire’s new _ universal ice 

cream switch just introduced is 

a thermostatic type control 

adaptable to most ice cream 
cabinets. 


static type control having a wide 
range of settings, as indicated in 
the following table: 


RANGE OF UNIVERSAL 
ICE CREAM SWITCH 


Differ- 
Off On ential 
Coldest 
Obtainable —14° FB. SF. 16° F. 
Factory Setting + 4° F. +18°F. 14° F. 
Warmest 
obtainable +20°F. +32°F. 12°F. 


Minimum differential obtainable on 
this switch is 8%° to 8%°F. This 
reference is to temperatures at the 
switch bulb; the differential in the 
sleeve would be much lower. The 
factory setting is 4° to 18° F., main- 
taining a 14° F. differential. This 
is made with the control knob set 
midway between No. 3 and No. 4 on 
the dial. 


SWITCH KNOB TRAVEL 


The switch knob travel from No. 
1 to No. 6 position corresponds to a 
5.5° EF. temperature change; to 
change to other than normal range, 
remove the control knob to clear the 
stops and raise or lower the adjust- 
ment as required (one complete turn 
equals 6.3° F. temperature change 
at the switch bulb) then replace the 
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knob. 
~© 
PPP oe 

~ 

N > Frick Vw ; N 
N N 
N P SAPELLIEL Its ® 
NY NS 

marie Teche ths cone 
| PUSH TRUCKS. CONVEYORS = | 
OR SHELVES | 
RS Saad = 


The Frozen Food Industry Prefers 


Frick-Freezing Systems 


it’s a fact that more foods are now being frozen with 


Frick-Freezing Systems 
Why? 


to packers, cannets, 


and livestock. Just off the 


FRICK CO., Waynesboro, Penna. 


Because these Frick Systems handie ANY 
food, in season; they assure the rapid cooling and high 
relative humidity essential to quality; they save time, 
labor, and up to '4 in power cost. 

Bulletin 147, describing Frick-Freezing Systems, is of interest 


markets, 
locker plants, and the growers of fruits, vegetables, poultry 


than by any other method. 


ice and cold storage plants, 


press; your copy is waiting; write. 


determined coil temperature and set 


It will be noted from the above 
figures that the differential changes 
with the switch settings. An ex- 
tremely cold setting will have a 
wider differential than the warm 
settings. If the differential only is 
changed by use of the differential 
adjusting screw, the cut-on point is 
raised or lowered, as the case may 
be, but the cut-off point remains 
unchanged. 

This switch is supplied complete 
with all necessary mounting parts 
and instructions for installation and 
temperature selection. 


Summer-Winter Control 


The summer-winter cold control is 
designed to regulate fixture tempera- 
tures in walk-in coolers, display 
cases, etc., and is applicable to either 
gravity or forced-air evaporators 
when used within the commercial 
range of 34° to 42° F. 


The following advantages are 
claimed for the summer-winter cold 
control: 


1. It eliminates seasonal service 
calls for fixture temperature adjust- 
ment. 

a. Permits the user to regulate fix- 
ture temperatures. 

b. Regulates defrosting of unit 
during summer. 

ec. Corrects irregular condensing 
unit operation during winter. 

2. It overcomes the following diffi- 
culties resulting from cold _ store 
conditions. 

a. Condensation of refrigerant in 
the suction lines and _ crankcase. 
Also, absorption of refrigerant in 
crankcase oil. 

b. Reduced refrigeration load due 
to low store temperature. 

c. Slow pressure build-up in low 
side during “off’’ cycle. 

d. Reduced condensing unit run- 
ning time and long “off” cycle with 
low-pressure control. 

e. Reduced air circulation and 
slimming of meats. - . 

f. Fluctuating fixture temperatures. 

g. Noisy compressor operation at 
the start of cycle. 


CUTS ADJUSTMENT CALLS 


It has long been a practice of 
many service men to lower the low- 
pressure switch setting for winter 
operation and to raise it again when 
summer comes, thus making two 
service calls a year just for seasonal 
corrections. However, these opera- 
tions were considered necessary in 
order to properly regulate the run- 
ning time of the condensing unit and, 
particularly, the frequency of the 


Fig. 2—Exterior of New 
Summer- Winter Control 


Control “A” 


knob 
thermostatic element regulating 
the cut-in point in Frigidaire’s 
new summer-winter cold control. 
Knob “B” regulates the cut-out 


adjusts the 


point. “C” is a combination 
name and instruction plate. 


cycles. Now, with the advent of the 
summer-winter cold control the user 
can make these adjustments without 
the necessity for a service call. 

Cold store conditions produce a 
number of complications to the suc- 
cessful operation of a refrigerating 
system, as outlined above. However, 
these may be eliminated, or their 
effects minimized, by using a thermo- 
static control operating at a pre- 


to cycle the condensing unit at 
frequent intervals. This control 
should be located inside the fixture 


Fig. 3—Control Interior 


“A” and “B” control knobs ad- 

just thermostatic elements “D” 

and “C,” regulating cut-in and 
cut-out points, respectively. 


where it will not be affected by out- 
side temperatures. Add to such a 
control a means for conveniently 
varying the predetermined coil tem- 
perature (cold control) and the result 
is a control such as Frigidaire is 
now offering. 

Basically, the Frigidaire summer- 
winter cold control consists of two 
thermostatic elements and a single 
pole switch. The thermostatic ele- 
ment “D,” Fig. 3, regulates the cut-in 
point of the switch and is adjusted 
by the control knob “A,” Figs. 2 
and 3. The thermostatic element 
“C,” Fig. 3, regulates the cut-out 
point of the switch and is adjusted 
by the cold control knob “B,” Figs. 
2 and 3. 

Thus, the cut-in and_ cut-out 
settings are independent of each 
other and one setting may be 
changed without affecting the other. 
The cut-in thermostatic element 
operates to close the switch contacts 
through an operating arm “C,” Fig. 
+ 


A small wattage heater “EH,” Fig. 
4, is employed to maintain the 


Fig. 4—Special Heater 
Warms Bellows 


Operating arm “C” closes the 
switch contacts when actuated 
by the cut-in thermostatic ele- 
ment. “E” is a one-watt heater 
connected across terminals “D” 
to keep the bellows at a temper- 
ature higher than the capillary 
tubes, insuring control of opera- 
tion by tube temperatures. 


bellows at a temperature higher than 
the capillary tubes so that operation 
will be controlled by the tube tem- 
peratures at all times. This heater 
draws only 1 watt of current and is 
connected between the two terminals 
“D”’ Fig. 4, so that it is across the 
contacts electrically, and, due to its 
high resistance, draws current only 
when the condensing unit is idle. 
Both 110 volt and 220 volt heaters 
are furnished with each unit. 

A combination name and instruc- 
tion plate “C,” Fig. 2, is incorporated 
on the switch cover to enable the 
user to make the proper adjustments. 

The switch should normally be 
installed inside the cooler or case 
and never on the outside if there is 
a possibility of the store temperature 
being low. The preferred location 
would be on the wall of the cooler 
at about eye-level and at a spot that 
is readily accessible. A_ special 
bracket is supplied with the switch 
for wall mounting. 

The tube of the cut-in element 
should be wound tightly around 
several of the evaporator tubes at a 
point which experience shows will 


een! 


defrost last. It is very important 
that a good thermal bond be Secureg 
See Fig. 5 (next page). , 

The tube of the cut-out element 
should be stretched along the \-a}) of 
the cooler at a location having the 
greatest temperature change during 
the cycle. The back wall ¢«; the 
cooler near the cold air fijes is 
usually satisfactory for gravity coils 


For forced-air coils, a location jn 
the cold air stream, close to the unit 
is suggested. The tube may }« go. 
cured to the wall with insilateg 
staples, but an air space mu:+ be 
maintained between the tube ani the 
wall. 

Avoid sharp bends in the ‘ipbes 
and be sure that they do not isuch 
cold refrigerant lines, as both ‘bes 
are gas charged and will contro) 
from the coldest point on then 

Connect the summer-winter colq 
control in series electrically wiih the 
low-pressure control on the coriiens- 
ing unit. Set the low-pressure con. 
trol to open at least 10 Ibs. lower 
than normal so that the contacts 
will remain closed unless actiateq 
by the overload protector or the high 


(Concluded on Page 18, Column 2) 
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. SPECIFY 


’ REFRIGERANTS 
Ss 
as \ 


\ VIRGINIA 
SMELTING CO. 
at tidewater 


Located 
WEST NORFOLK, VA. 


we Parone, 


Valves and Fittings 
_ The Standard of the — 
Industry — = 


Kerotest Manufacturing Co. 
“Pittsburgh, Pa. — 


‘Sifent, vibrationless, de- 
penser fong-lasting. | 

owerful grip prevents 
slippage. A neerby cis- 
tributor carries a com-— 
plete stock for appliances © 

'. ad machines. 2 


‘TRE DAYTON RUBBER 
MFG. CO., DAYTON, 04/0 


in treerepUTTT Tee 
i 
LET US SOLVE YOUR i 


COIL PROBLEMS 


MARLO COIL COMPANY 
SAINT LOUIS, MISSOURI 


SERVEL 


. . . THE LITTLE MACHINE WITH THE BIG FEATUS!» 


Truly hermetic! Genuinely serviceable! PLUS a score of ‘‘sur*' 
features” that no other refrigerating machine in the industry “ 
match. For all temperature ranges. 1/5, 1/4, 1/3, 1/2 HP. Write 
for details. Servel, Inc., Electric Refrigeration and Air Condition"? 
Division, Evansville, Indiana. 


S Te 


car 


ad 


— sna —— = — ae — a skeiiinineaemtas eS Se 
eee: an oom le ee ee eee ee ee 2 2 ooo fF eee er 
be (ot | - 
ot , REFRIGERATION A : - 
fe \G—n)| i 7 __ = 
tig Se Ss | 
na ce. *. ae . wesc : . 
= eo — : ligt 
| CS war © cor 
| 2 ~~ . = = 4 “ 
— ~ tio! 
é ao] Avé 
AY 
i tra 
—= — ser 
tio’ 
Col 
Ma 
7 wo’ 
ref 
2 EN 
ee To 
BS ee re 
AG 
ene for 
2 ss Bia be ma 
ce a ~) dee acai ; ps 
a i 2 : ae ps ie Ge Pacey ey oe eis ae =. pe! 
i | eee Oe C) ed pi = & an 
—_ ‘ as ool ae ‘ : : Sear ; Ss. 4 No 
‘6 DEALERS| | ge ft Bee <2 { te 
ae a rs aed dae i Fa ’ — 
ae 4 2 Saath: . A 
: Die | “a or 
era 
: con 
lf ) de 
a Ge it IRGIMI AT 
FRIGIDAIRE Ne 
teas noo tts é SEALED LDL LEAL EERE IOI OL ELPIE TSO OEEL ED IAL TEE TER. ay — 
; i — ~, pe co re in ay ng eco oye en 
ae PN SN a = 
~ r~ | AS Bi TT . 
— <2.) = 
S as a ei FR © . rrr) SE 
er ee ge eee Petes Ss in 
aie B en wa 
=o t s ead yi : ref 
ie ye : pre 
- ~ ara \ a =) {> ae | i Mi 
Sf & wa” 7g | | — 
: \ = fe — "a Ss : D nol 
SA x \ < F i 2a Dis 
-s ae be ae ve gs < PY Va pS : ) Yay co ] . _ 
— en G 7 , Af 4 vee ee dis 
i ie F j , = oes ae lin 
: < Relea . ff 1 = 
‘| 4 | 
: a ! ; | ae | m 
fee ok _ | me 
“7 | a cor 
—% ooo a - j an 
. ; s ; wit 
ee a Ill 
Bo ne e. - 
i ; B ay 13 
LL EA . tor 
en eas SoS Se : Re 
| ee mdi tn 
: | A Ba he Aa. ) be 
oe ae ie a a mor e!lhlUM Land | | oO 
= oat %s, Ng eee pane GRATIN — 
) aes — ae 7 
gi Si Beas ages a | R & “s — s 
ee an Ss. YZ $15 
| Rh ea eh aig . a | Ss 
i i ee = 2. tee <= ¥f’ 
oe ge NV 150 D RY ‘ 5 Co 
od — pa q ctl THAT BEAR ci 
cc .. ATU «THIS LABEL ide 
| aaa Ee ING Ask your Jobb 7 
7 wa 30: 
i Pa 
A) | COMMERCE - 
ee Fie, on, | REFRIGERATQ® Co 
4 ph 3 | os World's most complete fine M 
») - 
(ja a iim owes 
. aR wel a | — Se 
Yi Cee | , Lf it choot va RG = 
Ss —_ — 
‘ © - Hi 
We v Be ex 
\ ex, 
; \V. a te 
>. fee 
Rip > ee Pa 
is i Ne 
ant hy >_> ~ 
: YY =i ae 
YQ SS 
fis ON ee St. ae 
; | e Pe | - : 
a : 
Ses Oe” RS aie gee Bo oak Bag SE Set gfe ee SR ae gy es i a ee 
atte ee 8 ee Mee aa Pee a ee ee ce ae, Bi ki Be lw ig DS a 


roel AIR CONDITIONING & REFRIGERATION NEWS, JULY 30, 1941 13 
ecured, — : Y oS ae : ce 


——— Fig. 5—Applying ‘Summer-Winter’ Control | OPM. Copper Regulations Warren Supplies Reach-Ins 


call o LASSIFIED For Several Army Posts a 
‘ Y My “ip 


ATLANTA—tThe Warren Co. re- 


te ADVERTISING Put Crimp In Trading : 


ae the NEW YORK CITY—Because Office cently has received orders from the 
ues is ») of Production Management priorities, War Department to furnish reach-in ; 
’ Coils, RATES: Fifty words or less in 6-point yy orders, and regulations prevented’ refrigerators for use in the following j 
Aon in light-face a a P -neee free delivery of physical copper military posts: Fort DuPont, Dela- P 
Se cutive insertions, $5.00, additional ntti hb HHH ii an 4 me » against Exchange contracts, all trad- = ag + pn — 
‘en cents each. WMATA ing in copper futures has been sus- inesville, Ga.; Key Wes arracks, 
wares sdusbabababebee Ly see HH ETH an A eat further notice by order Key West, Fla.; Fort Sam Houston, 


PAYMENT in advance is required for 
advertioing in this column. 

REPLI5S to advertisements with Box 
uld be addressed to Air Condi- 


of the board of governors of Com- San Antonio, Tex.; Tallahassee Air j 


LENGTH 
modity Exchange, Inc. The board Base, Tallahassee, Fila.; Paterson q 


No. she © Refrigeration News, 5229 Cass we \ also ordered that no transferable Field, Fairfield, Ohio. 
ubes tionine otroit, Mich. e —, notices calling for the delivery of © ‘ 
toue ee r shall issu nf er P 
a ~—« POSETIONS AVAILABLE I “ ale — s be issued until furth - Use CHI c A F 0 SE ALS 
‘ontrol PERMANENT position available for two ® ms 2 
ni A-1 service men. Must be qualified by . "for seal replacements 


ning and experience to install and 
service CARRIER Commercial -Refrigera- 
tion avd Air Conditioning equipment, 
Counter Freezers, Beverage Coolers, and 
Market fixtures. Top salary and good 
working conditions. Give full details and 
reference in first letter. Apply MARTIN 
ENGINEERING CO., 2124-26 Ashland Ave., 


_ Toledo, Ohio. 
—~ POSITIONS WANTED 
AGGRESSIVE sales executive available 


for manufacturer of commercial refrig- 
erators. Fifteen years experience sales 


trai . Hussmann Wins Contract 


LENGTH 


EVERETT, Wash.—A $3,850 con- 
tract for mechanical refrigerators has 
been awarded Hussmann-Ligonier 
Co., St. Louis, by the federal govern- 
ment. 


CHICAGO SEAL CO. 
20 North Wacker Dr., Chicago 


USE INSULATED 
STAPLES FOR| 
SUPPORTING TUBE 


Pee CURTIS ee i 


REFRIGERATION g 
they yl CONDITIONING E 
ewe COMMERCIAL 
LOS ANGELES — Refrigeration || Curtis Refrigerating Machine Division 


New Los Angeles Firm 


management, sales promotion, —, METHOD OF ‘ ; ; 
tion in —_ oo Pcs nocd ae a TUBE CONTACT Service & Engineering Co., 3117 S. of Curtis Manufacturing Company 
salesmen, app 00 NOT LET TUBE Arlington Ave., has recently been 1912 Kienlen Ave. St. Louis, Mo. 


United States. Splendid results. Pleasing 
personality, good habits, hard worker, 
age forty-five. Can furnish best refer- 
ences as to integrity and ability. Box 
No. 1838, Air Conditioning & Refrigera- 


tion News. 
FRANCHISES AVAILABLE 
A PROFITABLE set-up available to the 


TOUCH SIDE WALL 


organized by August G. Trometer. 


© 
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Points to be observed when installing the thermostatic bulb elements 


right man to sell Warren Quality Refrig- for the summer-winter control are diagramed above. Note suggested 
on We ae) method of tube contact and use of insulated staples to keep tube from 
commercial line with exclusive features p p 

that appeal to the trade. For complete touching side wall of cooler. 

details write WARREN REFRIGER- or P 

ATORS, INC., 420 Lexington Avenue, 

New York City. ii 4 2 d ‘ 
DIRE ew Wage-Four Kulin 
DIRECT FACTORY connection. Sell Specifications Liste Ne W g e Oo g 


Refrigerator Display Cases, Walk-in 


Coolers, Reach-In Refrigerators, Refrig- For New Control Changes Foremen *s 


erating Units, to Meat Markets, Grocers, 


Taverns, etc. Financing arrangements to j OW YO U 
help sell. Write for full information or (Concluded from Page 18, Column 5) Status Under Act WE Ll H 


see EHRLICH REFRIGERATOR MFG. 


CO., Dept. A, St. Joseph, Mo. pressure cut-out. The cut-in point 
SELL CHIL-KWIK products. Everything | Should also be lowered. Tow Sene WHA T SE R V/ CE M E A NS 
Oo F 


in direct draw beer dispensing systems, After all adjustments have been or not a foreman classifies as an 


walk-in pre-coolers, beverage coolers, | made according to the instructions ‘executive employe” under the Wage ON EVERY TYPE 
refrigerated faucets. A CHIL-KWIK on the nameplate, the switch knobs and Hour Act depends upon the 


product for every beer dispensing appli” | ‘ay be removed and reset on their amount of skilled manual labor he AIR CONDITIONING 


ion. S distribut erywhere > ‘ 
pp <i CHIL-KWIK's ohesem- splined shafts in the normal position. does in relation to that of the work- WRITE FOR 
te eh for catalogue | ‘This will indicate the normal setting ers he supervises, according to an | AND REFRIGERATION cathiiin tees 
today. CHILL-QU: » Dept. N, | to the user and permit him to make interpretation recently handed down 
—— wo seasonal adjustments accordingly. by the Wage and Hour division of SUPPLIES AND EQUIPMENT youR LETTERHEAD 
GENERAL Refrigerator Company is an- The detailed operation of the _ the Department of Labor. 
nouncing the new 1941 line. General | summer-winter cold control is as According to the interpretation, |MMMal4 H A R RY ALTE R CO NEWYORK = NEWARK 
Display Cases, a. he = follows: With the switch contacts a foreman spending more than 20% = PHILADELPHIA DETROIT 
ion’ bat ry we i pig pn and open and the condensing unit idle, of the time worked by employes LAND 
turers of the highest quality commercial | the rising temperature of the evapo- 
refrigerators. Compare with other higher | rator exerts an increasing pressure ed by the act in doing highly skilled 
priced lines. Write in for prices and / in the cut-in bellows by means of manual labor, of a nature not per- 


ki i ‘. 
line in the country. GENERAL REFRIG. | the volatile charge in the tube. At formed by any other employe of his 
ERATOR CO., 5th & Bainbridge Sts. | a predetermined point, based on the employer, may not be classified as 


Philadelphia, Pa. position of the summer-winter con- an executive employe, but is a work- 
BUSINESS OPPORTUNITIES trol knob, the opposing spring pres- ing foreman, entitled to the mini- 

sure is overcome and the contact mum wage and overtime benefits of 

FOR SALE—HEstablished aggressive, com- operating arm snaps downward, clos- the Wage-Hour Act. 

mercial sales and service organization, ing the contacts. Under the former definition, the 


complete with service men, truck, parts P 
and stock including valuable te As soon as the evaporator cools test was whether the executive em- 


with seven active dealers in Central | sufficiently, the pressure in the cut- ploye was doing a substantial amount 
Illinois. Write in care of Air Condi- | jn pellows is reduced until the of work of the same nature as that 


os & Refrigeration News, Box No. operating arm snaps upward to its pe rformed by covered employes of 
original position. The contacts re- the same employer. Under the 


1728 S. MICHIGAN AVENUE, CHICAGO, ILLINOIS § BRONX — CLE 
under his supervision who are cover- 3 CHICAGO BRANCHES, NORTH, WEST, SOUTH JAMAICA — ST. LOUIS 


WATER REGULATION 


Aminco No. 614 Water Valve is used to regulate the amount 
of water passing through water-cooled condensers. It has a 
double bellows seal, removable body seat, is free from chatter 
and will operate on all refrigerants except ammonia under 
water pressure from 15 Ibs. to 200 Ibs. 

Standard connections 34” x %” F.P.T. On special order we 
supply 4%” x 1%” F.P.T. at no extra cost. 


American Injector Company 
1481 Fourteenth Avenue Detroit, Michigan 


ae EQUIPMENT WANTED main closed but are now free to be amended regulation, however, the Pacific Coast—Van D. Clothier, 1015 E. 16th, Los Angeles, Calif. 
oe Pn ood oe 3 ae opened by the cut-out bellows. test is whether the executive employe Export: Borg-Warner International Corp., 
es 0 ommercia an omestic * - 
Refrigeration and Air Conditioning Equip- When the condensing unit has spends more than 20% of the num 310 S. chigan Ave., Chicago, Il. 


ment, New, Rebuilt, Used. Condensing | operated long enough to reduce the ber of hours worked per week by 
Units, Compressors, all sizes Motors, | fixture temperature to the point employes under his control in doing 
Controls, Valves, Heat Transfer Equip- | gotermined by the cold control knob work of the same nature as that 


ment, and all types of Parts. Please A ‘ 
send full details soa pastiodegn. R&R | Setting, the spring pressure over- performed by covered employes. 


REFRIGERATION & EQUIPMENT CO., | comes the cut-out bellows pressure 


FOR BIGGER PROFITS : 


| 


808 Morris Ave., Bronx, N. Y. and opens the switch contacts. Due il Sh Profit 
EQUIPMENT FOR SALE to a stop ya a ne “" Cutler-Hammer Shows Pro = LS RE 
= aaa remains in the “off” position unti 
SURPLUS STOCK: Brand new Westing- i Of 939 103 In 6 Months 
house low-sides, complete with coils, actuated by the cut-in bellows. $ ’ 


valves, fans, manual controls, etc. One Specifications of the Frigidaire 
to two ton capacity. AC Models $32.50 | summer-winter cold control follows: MILWAUKEE—Report of Cutler- 


each; DC models easily converted to AC Hammer, Inc., for the six months 
$18.50: ” Dimensions: Meg 
by” to wry ae ssala te coe te ie we ramet 5%" ended June 30 shows a net profit of , 
Complete stock “as is” or rebuilt commer- Width Se ieee eto. ae $939,103 after federal income and 
cial units. Three fan Frigidaire blower Height (including bracket)..... 6%” excess profits taxes, etc., equal to 
rege for use on 3 HP condensing unit, $1.42 a share, as compared with 
eal for beer cooler. “As is” and rebuilt | Temperature Range: ‘ F 
refrigerators. Write for prices. ASSO- iiciniatiiee “ead set $742,363, or $1.12 a share, in the 
CIATED REFRIGERATOR PLANT, INC., yee ey cea first half of. 1940. MARSHALL, MICHIGAN 
_ P W. Hunting Park Ave., Philadelphia, © 
- Cut-In (Evaporator) .... 26° to 39° F. 
a Cut-Out (Fixture) ...... 32° to 40° F. . SR a rn 
REPA VICE a X a | ee ee ere a ee a nn ee ee ey eG oe % : : 
: CONT: ~ Electrical Rating: : 
“OL REPAIR Service. Domestic 
Sontrols reconditioned equal to new at . > a Ve oO 
& sma!! cost. All work guaranteed for . a ee Be 
; gu % hp., 115/230 volt, d.c. 


hs year. Prices upon request. UNITED 
EEDOMETER REPAIR CO.,_INC., 


342 a . 
— st 70th Street, New York City. | Cooling System Aids Research 


= PATENTS . . 
= ——- In Crystallization 
aan te 5: patent work done by a 
QUSt, ave had more than 25 years’ 
’ _ © in refrigeration engineering. EVANSTON, Ill. — Research in 
‘ — searches and reports. Reasonable | crystallization at Northwestern Uni- 
Patent. aac. VAN DEVENTER (ASRE), | versity’s cryogenic laboratory, where ; 


ew Y, re cieye 342 Madison Avenue, | temperatures of 20° below zero are 
on maintained, is made possible by a 
lj-ton refrigerating machine con- en) i hie . ae Bh 
nected to a ceiling-type cold diffuser GM : . eee ao) 9 — 
TE M a * R AT 0 R 4 with a capacity of 3,000 c.f.m. i ; Pi ut = — oo oe 
The cooling system supplies the oe (eae a *2 ag ~ Bf # ' 

| | jae’. | OUTSTANDING 


(Coil Plus Baffle) accurately controlled sub-zero tem- 


- DRIP PROOF—EFFICIENT peratures necessary for the research wept i a See ee ea ae 
work directed by Prof. Bockstahler oS ee, oe ek oe 5 se Pee ee : £ 
: A ia. BRO BSOh | of the physics department of the Rie | fe ee ee Ne oe +5 


TRENTON, N. J. university. 
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BUNDY,¢ 


BUNDY TUBING CO., DETROIT 


Food Storage Lockers 
Is Our Only Business 
All our energy is devoted to the development 
and production of lockers. Write for particulars. 
Master Refrigerated Locker Systems, Inc. 
121 Main St. Sioux City, lowa 
225,000 Masterbuilt Lockers in Use 


YOUR EXPECTATIONS 


Editors Note: This is’ the 
tenth instalment of a new 
section on ice cream cabinet 
servicing in the series of articles 
which cover servicing of all types 
of low temperature refrigeration 
equipment for use in_ retail 
business. 


3 CATALOGS IN 1 


"HERMETIC UNITS - COMPRESSORS - PARTS 


FRIGIDAIRE - KELVINATOR - NORGE - G-E 


Automatic Expansion 
Valve System (Cont.) 


Complete Line Refrigeration Parts - Tools - Supplies 
WRITE FOR YOUR COPY ON YOUR LETTERHEAD 


SERVICE PARTS CoO. 


MELROSE PARK, ILLINOIS 


GALE 


COMPRESSORS 


Single and twin cylinder units. 


Four types of materials have been 
used as a hold-over means surround- 
ing the expansion coils. As _ illus- 
trated in Fig. 7 the construction 
frequently consists of a framework, 


Engineered and = manufactured @ an exterior tank between the insula- 
to highest standards. Write & tion and the expansion coils, and 
GALE PRODUCTS 


the expansion coils themselves at- 
tached to the inner tank which 
becomes the lining of the compart- 
ment housing the ice cream cans. 
The space between the inner and 
outer tank, separated by the expan- 
sion coils themselves is frequently 
filled with one of the four hold-over 
mediums mentioned above. 


The four mediums which have been 
—® 


1635 Monmouth, Galesburg. MH 


dders 


UNIT COOLERS 


FEDDERS MFG. CO. BUFFALO, N. Y. 


i: 
STREAMLINER | 


Increase your Income 


the PERCIVAL way 


Sell the “Dealer’s Choice’—the line that’s COMPLETE 
in model, size, purpose and price—the PERCIVAL LINE. 
Write for attractive money-making proposition. 


“"4886—55 years of Satisfactory Service—1941”’ 


a an) 
A 


an — 
VEG-I-CASE 


FISHIN’ IS GOOD IF 
USE RIGHT BAIT AND 
SALES ARE BIGGER IF 
You USE CHIEFTAIN TO 
LAND YOUR PROSPECTS 


TECUMSEH PRODUCTS CoO. 


TECUMSEH, MICH. 


i 


One Sadrumend wnversn IN APPLICATION Palate, Seu 40 


FOR PRESSURE-CONTROL UP TO1HPAC. 


St Polartray Equipped 


MINNEAPOLIS-HONEYWELL 


MINNEAPOLIS-HONEYWELL REGULATOR COMPANY RE ERATION 
2007 FOURTH AVENUE SOUTH, MINNEAPOLIS, MINNESOTA 
yenowro conpom twos ormce crus 


C fe O W N For installation in top of Walk-In and Reach-In_ Refrigerators. 


Especially designed for even distribution of slow moving air. 


Write for catalog and list prices now. 


LARKIN COILS, INC. 
519 Memorial Drive, S. E., Atlanta, Ga. 


Make @ tight 
cennection that will 
STAY tight 


prool joint even 
has neon 
ed. 
mask your Jobber about 
Triple Seal Fittings - 
BRASS MFG. ° 
IMPER cine Ave.. Chicago 


VALVES © FITTINGS © TOOLS 
CHARGING LINES © FLOATS 
STRAINERS © DEHYORATORS 


Servicing Ice Cream Cabinets and 
Other Low Temperature Equipment 


By Arch Black and Dean C. Seitz 


used are as follows: 

1—Brine. 

2—A special stone which hardens 
after it is put in position. 


3—A eutectic or congealing solu- 
tion. 

4—-Asphalt. 

The brine hold-over may be either 
alcohol or calcium chloride. In 
either case the tank surrounding the 
expansion coils must be leakproof. 

In the case of the stone, this 
material is mixed before it is placed 
in the tank. It solidifies after being 
poured into the space left for it 
around the coils. 

The eutectic or congealing solution 
is usually placed in a sealed tank 
around the coils. It consists essen- 
tially of a brine which will freeze 
at a pre-determined point. During 
normal operation the brine is usually 
frozen and only in case of service 
shut down will the brine melt. 


The hold-over is obtained by regu- 
lating the freezing point of the brine 
so that a long period of time is 
required before the brine will melt 
and rise in temperature, even after 
a shut-down of the refrigerating 
system. 

The asphalt is poured into the 
space around the expansion coils in 
the hot state. As it cools and 
solidifies it fills all the space between 
the inner and outer tank. It forms 
a permanent seal around the expan- 
sion coils and provides a definite 
amount of hold-over depending upon 
the amount of asphalt and _ its 
specific heat. 


CYCLE OF OPERATION 


The cycle of operation of an auto- 
matic expansion valve system can 
be followed by referring to Fig. 5. 
The heat which leaks through the 
insulation of the ice cream cabinet 
or which enters when the lids are 
opened, finally passes into the hold- 
over medium surrounding the expan- 
sion or vaporizing coils. 


As the temperature of the hold- 
over begins warming up, the thermo- 
static controls (which must always 
be used with this system) start the 
motor of the condensing unit. The 
automatic expansion valve is an 
adjustable valve which automatically 
maintains a constant pressure in the 
expansion coils by admitting more or 
less liquid refrigerant as required. 

The pressure setting of the auto- 
matic expansion valve determines the 
temperature at which the refrigerant 
in the expansion coil will be vapor- 
ized. The automatic expansion valve 
will open as the pressure in the 
expansion coil is reduced and will 
close as the pressure in the expansion 
coil rises. 


ACTION OF REFRIGERANT 


As quickly as the condensing unit 
motor starts, the pumping action of 
the compressor will draw gas from 
the expansion coil. The reduction in 
pressure in the expansion coil will 
allow the automatic expansion valve 
to open admitting liquid refrigerant. 
This liquid refrigerant will vaporize 
at the temperature corresponding to 
the pressure at which the automatic 
expansion valve is set. By this 
means the temperature of the hold- 
over medium will again be reduced 
as long as the condensing unit is 
running. 

As soon as the temperature has 
been reduced to the cutout point of 
the thermostat, the motor will again 
stop. At this time the heat which 
continues to enter the cabinet will 
again start warming up the hold- 
over medium and the entire cycle 
will repeat. 

The majority of ice cream cabinets 
using this system use either methyl 
chloride or ‘‘Freon-12” as the refrig- 
erant. When an automatic expansion 
valve is used as a means of con- 
trolling the flow of refrigerant, a 
thermostat must be used as_ the 
means of controlling the condensing 
unit. In variations of this system 
when a thermostatic expansion valve 
is used in place of the automatic 
valve, either a thermostat or a pres- 
sure control must be used to start 
and stop the condensing unit. 


Graham Joins Moore & Wise 


KINGSTREE, S. C.—Billie Graham 
has joined the sales force of Moore & 
Wise, General Electric dealership. 


Fig. 7—Construction 


es 


of a Typical Cabinet 
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The framework construction of .an ice cream cabinet is shown in this 


cutaway photograph. Note the 


locations of the expansion coil, 


congealing solution, valve, heat interchanger, and thermostat bulb line. 


New Philco Instrument 
Permits Quick Tests 
Of Hermetic Units 


PHILADELPHIA—Quick tests of 
the operating efficiency of a hermetic 
unit can be made by a new instru- 
ment developed by Philco Corp. 
which gives simultaneous indication 
of line voltage and power consump- 
tion in watts. 

Because no pressure gauges can 
be attached to a sealed unit, testing 
in the usual manner is impossible. 
The Philco instrument, known as 
model 029, serves both hermetic and 
open units, but is particularly de- 
signed for hermetics. 

To test the appliance, the instru- 
ment is plugged into the electric 
outlet, and the plug from the appli- 
ance inserted in a socket at the side 
of the instrument. If the compressor 
load is excessive, the power consump- 
tion of the motor will be greater 
than normal. A broken seal or leaky 
valve, however, will result in under- 
consumption of current. By checking 
normal wattage readings listed in 
service information the service man 
can tell whether the system is 
operating as it should. 

The instrument operates on either 
a.c. or d.c. It has two meters, one 
being a_ direct-reading wattmeter 
with a 0 to 1,500 watt scale and a 
0 to 375 watt scale. The upper scale 
can be used for checking large air 
conditioners. The lower scale is 
suitable for testing refrigerators. 

Second meter on the instrument 
is a voltmeter with a 0 to 300 volt 
scale. The voltmeter indicates the 
voltage drop which occurs when the 
appliance motor is first turned on, 
in addition to registering operating 
voltage. Incorrect performance can 
sometimes be traced to improper 
power supply facilities, which the 
voltmeter will reveal. Pin jack 
terminals are brought out from the 
voltmeter so that this part of the 
tester can be isolated from the rest 
of the circuit to make application 
of the instrument more universal. 

This new testing instrument is 
supplied in a convenient carrying 
case at a net dealer price of $34.50. 


G-E To Broadcast News 
Program Around World 


SCHENECTADY, N. Y.—General 
Electric Co.’s business news broad- 
cast emphasizing the national defense 
program, “News of the Week in 
Industry,” has been extended to 
virtual world-wide coverage with 
shortwave broadcasts in six lan- 
guages to Latin America, Europe, 
and Asia. 

Stations WGEO and WGEA in 
Schenectady, and KGEI in San Fran- 
cisco, will carry the program. 

Broadcasts to Latin America will 
be in English, Spanish, and Portu- 
guese. Broadcasts directed to Euro- 
pean listeners will be in English, 
French, and Dutch. Dutch and 
Chinese versions of the program will 
be directed to Asia. 


Coast Airport Refrigeration 
Contract Is Awarded 


VICTORVILLE, Calif. — Contract 
to install refrigeration equipment in 
buildings at the new Victorville 
military airport here has been award- 
ed to the A B & E Co., 725 N. High- 
land Ave., Los Angeles. 


Twin Cities RSES Holds 
Picnic For Industry 


ST. PAUL—In the interest of 
better acquaintance between refrig- 
eration dealers, jobbers, and service 
men in this area, the Twin Cities 
chapter of Refrigeration Service 
Engineers Society held a get-ac- 
quainted picnic and celebration Sun- 
day, July 27, at Crooked Lake, near 
Anoka, Minn. 

All persons connected with the 
refrigeration industry in this terri- 
tory—dealers, jobbers, service men, 
factory representatives—were invited 
to attend. R. C. Richards, publicity 
chairman for the Twin Cities RSES 
chapter, reports that arrangements 
had been made to accommodate 
1,000 persons at the affair. Enter- 
tainment program included danc- 
ing, ball games, and contests for all 
age groups, with plenty of prizes for 
the winners. 


New Trane Manual Adds 
Duct & Fan Section 


LA CROSSE, Wis.—Featured by 
a new chapter on ducts and fans, the 
1941 edition of “The Trane Air 
Conditioning Manual’ is now on sale. 
This is the second printing of the 
manual, the first edition appearing 
in 1938. 

The manual covers in detail such 
subjects as “Measurement of Air 
Pressure in Ducts,” “Total Static and 
Velocity Pressure,” “Fan _  Horse- 
power,” and “Outlet Velocity.” Price 
remains at $5, and a separate print- 
ing of the chapter on ducts and fans 
is available for $1 to new purchasers 
and for 50 cents to those. who have 
purchased earlier editions of the 
manual. 


Omaha Suspends Draftees’ 


Licenses ‘For Duration’ 


OMAHA, Neb. — Refrigeration 
service men and other skilled trades- 
men who hold city licenses or certifi- 
cates will not lose their licenses if 
they are drafted for military service. 
The city council voted to suspend 
such licenses “for the duration,” 
with the provision that draftees 
could obtain their licenses again by 
applying to the council within 90 
days after receiving an honorable 
discharge. 


> S———— 
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<A> Specify ALCO 
for 


Maximum Efficiency; 
Trouble-Free Performance 


ALCO VALVE CO. sT. LOUIS, MO. 


Need No Replacements! 
insist upon— 


 AIR-MAZE 
Permanent Air-Filter Panels 
AIR-MAZE CORP CLEVELAN DyaaH! 


For Information on Motors 
FOR ALL TYPES OF 
Air Conditioning and 
Refrigeration Equipment 
WRITE TO paras 


6441 PLYMOUTH AVE 
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The steady drop in the percentage 
of draught beer sold in comparison 
with bottled beer, led to a nation- 
wide investigation by Temprite 
Products Corp. which disclosed that 
the reason, primarily, rested with 
the tavern owner, and, in lesser 


) this degree with the brewer. 
coil, Seven years ago, the consumption 
line, of draught beer was about 80% and 
ae pottled beer 20%. Since then, the 
4 percentage of draught beer has 
olds steadily declined and the percentage 
of bottled beer steadily increased, 
ry until today the percentages are 
about 50/50. 
It is generally conceded that there 
est of is no more satisfying drink than a 
refrig- glass of draught beer when it is 
— properly served, and the switch to 
Cities pottled beer was discovered to be 
Service owing almost entirely to the manner 
Bet-ac- in which the former was served. As 
n Sun- a result, many folks think that 
: draught beer is not what it used to 
be, although it is a fact that draught 
th the beer today is being made better than 
} tenet it ever was before. But these people 
Aberin can hardly be blamed for their mis- 
snvnned take, for they often received a glass 
iblicity of beer which was either too warm, 
RSES too cold, too foamy, flat, or sour. 
nmene It was discovered in the survey 
nocent that inferior dispensing equipment 
—— was the reason for the drop in 
dane- draught beer sales: therefore, instal- 
on = lation of equipment which serves 
or 


beer in the perfection of its peak 
brewery condition is the remedy. 


TAVERN OWNERS INDIFFERENT 


Adds It might be thought that the 

, licensee would be alive to this funda- 
in mental of draught beer service (the 
more enlightened are) for it is more 
profitable, increases individual con- 


= bs sumption, and extends both prestige 
. and business. ‘Too, the brewer, al- 
n sale. though he has no direct control over 
of the his product after it leaves the brew- 
earing ery, yet has influence which should 
be exerted in mutual interest to the 
| such end that his beer be served by the 
¢ Air licensee in a condition not calculated 
ic and to impair his trade name in which 
Jorse- he has such a substantial investment. 
Price It is worthy of note in this con- 
print- nection that licensees who own a 
1 fans high grade beer cooling system in- 
sapere variably support its functions by 
have engaging the best coil cleaning serv- 
> the ice available and this service is of 
the utmost importance in the com- 
plete final picture of a good glass of 
’ beer. 

ees I cites ‘ 
n considering the attitude of many 
n’ tavern owners towards installing the 
better class of equipment, it should 
ration be remembered that, following the 
‘ades- repeal of prohibition, literally dozens 
ertifi- of so-called “beer cooling systems” 
ses if were launched on the market and 
rvice. the majority died in short order as 
spend they were simply made to sell with- 
tion,” out particular regard to efficiency. 
iftees Their appeal was low price and 
in by tavern owners who fell for it were 
n 90 disappointed on performance. A re- 
rable action against all mechanical beer 
cooling systems, good or bad, was 
— thus born, and even the better sys- 
aes tems were included in this judgment. 


‘PROVING’ THE CASE 


Under these conditions it was felt 
by the Temprite management that 
Proof of performance” in his own 
bar was the only method of breaking 
down the tavern owner’s prejudice, 
and in line with this reasoning, the 
Temprite portable beer cooling dem- 
onstrator was evolved, manufactured, 
and placed in the hands of the 
Temprite direct dealers. 

Ba: use, the demonstrator is taken 
the premises of interested dis- 
Pensers and rolled behind the bar or 
: Some other convenient location. 
Rare be left with the tavern owner 
an entire day if necessary. 
i. e . Success of the demonstrator 
a8 gratifying whenever operated, 
ps very often the old difficulty 
— up and the tavern owner 
si unwilling to give the refrigera- 
oan Salesman an opportunity to 
“ onstrate. To overcome this atti- 
tie €, interest him in Temprite effi- 
Ney, and thus pave the way to a 


Direct Mail Program ‘Pre-Sells’ Taproom 
Owners For Beer Cooling Demonstration 
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3-Piece Campaign Provides Buildup For Working Proof 


Editor’s Note: In this article Mr. Muir describes how various 
types of promotions can be tied in with each other—in this case, 
how direct mail is used to whet a prospect’s interest in an 
“on the spot” demonstration to come at a later date. 


By Gordon Muir, Advertising Manager, Temprite Products Corp. 


Folder No. 1 gets attention by 
explaining the profit angle. 


favorable reception of the salesman, 
a direct-by-mail campaign to tavern 
owners through Temprite dealers in 
various areas was instituted. 

In designing copy and illustration 
for this series, the theme of addi- 
tional profits was featured, made 
possible by installation of the Temp- 
rite deluxe beer cooling system and 
provable by an actual demonstration 
in the tavern owner’s bar. It was 
pointed out that as the handling of 
draught beer is more profitable than 
bottled beer, then if a portion of the 
existing bottle beer sales were con- 
verted into draught beer sales the 
profits of the business would be 
enhanced even if there was no in- 
crease in total quantity of beer sold. 

The campaign consists of three 
four-color broadsides accompanied by 
separate postcards carrying’ the 
direct dealer’s reply address. These 
cards offer the owner a demonstra- 
tion of Temprite deluxe beer cooling 
system without cost, 1. to prove 
performance, 2. to discuss the addi- 
tional profit claim. 

Folder No. 1 has the single word 
“Profit” boldly printed on outside, 
or address side, of folder, to lead into 
the half-page display depicting a 
brilliantly colored crowded bar cap- 
tioned “Your Bar May Be Busy—But 
Are You Making Enough Profit.” 
This in turn leads into a full-page 
display captioned ‘Why Be Content 
With Your Present Profits.” It pic- 
tures the figure of a tavern owner 
holding aloft, in separate hands, two 
$50 bills (see cut). The text and 
drawings dramatically show the 
profit to be made out of $50 invested 
in bottled beer and $50 invested in 
draught beer respectively. 

Folder No. 2 has “The Secret” 
printed diagnoally across the left 
hand corner of the address side of 
the folder to lead into a half-page 
display of the occluder or recarbon- 
ating unit with which every Temp- 
rite system is equipped. Captioned 
“The Secret Revealed,’ the occluder 
is prominently lettered as “The Most 
Startling Discovery in the History 
of Beer Cooling.” 

This half page in turn, leads into 
a full page captioned “The Story of 
Occlusion” and pictures what might 
be termed an X-ray view of a Temp- 
rite installation from keg to glass 
which shows in color treatment the 
gas coming out of solution in the 
beer line and then passing through 
cooler and occluder to the consum- 
er’s glass in a solid amber stream. 

Folder No. 3 runs the single word 
“Proof” on left hand corner of 
address side of folder to lead into 
half-page display captioned ‘Temp- 
rite Offers Proof of Occluder Per- 
formance.” The illustration is unique 
and shows a beer keg with beer line 
running into a pail of water heated 
to 100°, thence to the cooler, and 
finally the occluder (which is integral 
with outside of cooler). 

This page also gives an excellent 
illustration of the portable demon- 
strator in action with invitation to 
“accept a free ‘proof demonstration’ 
in your own tavern.” 


Machine Shop Practice 
Described In Book 
To Aid Defense 


NEW YORK CITY — Because 
metals, and a sufficient supply of 
skilled machinists to work them, are 
vital to the successful culmination 
of national defense efforts, the “New 
Encyclopedia of Machine Shop Prac- 
tice,” to be published in August, may 
aid defense by teaching the funda- 
mentals of machine tools to workers. 

Designed for use in schools, voca- 


tional courses, factory reference 
libraries, and especially for home 
study, this 576-page volume lists 


2,800 items, has nearly 1,000 illustra- 
tions, and contains an appendix of 
many tables. George W. Barnwell, 
professor of production practice at 
Stevens Institute of Technology, is 
responsible for the text. The pub- 
lisher is Wm. H. Wise & Co. 

Included in the contents are de- 
tailed explanations of the operation 
of standard machine tools such as 
the lathe, milling machine, and 
centerless grinder. Especially con- 
cerned with national defense are the 
descriptions of such machine tool 
operations as turret and automatic 
lathes, thread-cutting, taper-turning, 
broaching, planing, shaping and pro- 
filing, jigs and fixtures, punch press 
operations, welding, cutting, brazing, 
gear cutting, heat treatments, and 
forge and foundry work. 


7 Meetings on Controls 


Held In South By 
Penn Switch 


ATLANTA—A series of seven 
educational meetings on automatic 
controls in cooperation with south- 
eastern refrigeration and heating 
equipment jobbers has recently been 


N. E. JENNISON 


completed by N. E. Jennison, man- 
ager of the Atlanta office of Penn 
Electric Switch Co. 

Meetings were devoted to selection, 
installation, and adjustment of auto- 
matic control equipment for heating 
and air conditioning service. Demon- 
strations with Penn’s operating sys- 
tem display hook-up were supple- 
mented with slide films. 

Meetings were held in Nashville 
and Chattanooga, Tenn.; Atlanta; 
Birmingham and Montgomery, Ala.; 
Savannah, Ga.; and Columbia, S. C. 
Cooperating jobbers included various 
Crane Co. branches, the Starr Co., 
Noland Co. branches, John Dodd Co., 
Teague Hardware Co., U. S. Radia- 
tor Corp., Southern States Supply, 
and Henry V. Dick Co. 


R. M; S. Program Would 
Stabilize Servicing 


PHILADELPHIA—Concurrent with 
its eighth birthday, Radio Manufac- 
turers Service, radio service organi- 
zation formed under sponsorship of 
Philco Corp. in 1934, is now institut- 
ing an “all year around service” 
program designed to provide greater 
benefits to consumers and _ yield 
greater profits for members. 

As the first part of the program, 
a new type of membership certificate, 
lithographed in three colors, is being 
presented to R.M.S. members, identi- 
fying them with the servicing of all 
Philco products and making them 
the authorized Philco service head- 
quarters in the community. It is 
expected the year-around program 
will eliminate seasonal variations in 
service earnings in the same manner 
as the sale of Philco products has 
rounded out the sales activity of 
practically all Philco dealers, accord- 
ing to Robert Herr, parts manager. 


EVAPORATIVE CONDENSERS 
yackSON ACME INDUSTRIES micu. 


Write for this new 
Refrigeration Control 
Catalog today! White- 
Rodgers Electric Co. 
1211 Cass Ave. St. Louis 


> 
- 


BIGGER PROFITS 


WITH THE COMPLETE | 
TYLER LINE ~~ il 


%& With more money in circulation, — 
stores, restaurants, hotels, bars, tav- 
erns,—all need new equipment to get ; 
their share of EXTRA BUSINESS. The 
complete Tyler line meets every need 
offers extra value, extra savings. Write 


TYLER FIXTURE CORPORATION, DEPT. R-2, NILES, MICHIGAN 


TYLER DEALERS“ ARE MAKING MONEY! 


Specialists in the 
Manufacture of 
all types of 
COLD PLATES 


46-76 Oliver Street 


Representatives: A few 
select territories are still 
open.Writeus regarding 
our unusual proposition. 


STANGARD-DICKERSON CORP. 


Newark, N. J. 


INQUIRE TODAY! 


FE {) G EE - REFRIGE 


“THIRST LIEUTENANT’ 


RATOR COMPANY 


Phi 


adelphia, Penna. 


STORAGE BOTTLED 
EVERAGE COOLER 


ADDED CAPACITY—QUICKER 
COOLING 


DRY 
B 


EXTRA CONVENIENCE—MORE 
ECONOMY 
NEW EXTERIOR FINISH 


A SENSATIONAL VALUE 


HERE’S YOUR CHANCE TO 
DOUBLE YOUR VOLUME! 


- cl 
* 5 i909 


STRAINER 
with Felt Sack 


ee 


y Henry Valve Compan 


1001-19 N. SPAULDING AVE., CHICAG 


An inexpensive strainer with relatively large screen 
and sack area. Felt sack is supported inside screen 
for fine degree of filtering. Gasketed joint at inlet 
end permits easy removal of screen and sack for 


cleaning or replacement. 
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A CASE OF PERFECT 


; ho RE ORMAN ¥ 


Performance that is perfect every min- 
ute of the day .. . that’s what you get 
with every Koch display case. Mira- 
flex cooling units mean perfect refrig- 
eration. K-Beam lighting gives added 
sales impetus to profit-making displays. 
Welded steel construction and 4-in. in- 
sulation . . . permanent satisfaction 
built right into the case. Investigate the 
Koch case . . . and the complete Koch 
line. Write today for complete details, 
open territories, and Koch selling plan. 


ae 


NORTH KANSAS CITY, 


You'll make money sellin’ 
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June Shipments of 
Household Cabinets 


AIR CONDITIONING & REFRIGERATION NEWS, JULY 30, 1941 


Dealer Prepares To 


Do a Better Job 
Of Reconditioning 


] 
2 0% Better Than 40 (Concluded from Page 1, Column 3) 


(Concluded from Page 1, Column 1) 
six months of the year hit an esti- 
mated 2,582,000 units. This com- 
pares with a total of 1,922,000 units 
in the corresponding period of 1940, 
the previous high-total year. 

June shipments this year were 
about 70,000 higher than the 339,000 
units reported for the same month 
last year, an increase of about 20%. 

It was not until September of last 
year that industry sales topped the 
2,500,000-unit mark, the nine-month 
total standing at 2,511,000, a figure 
passed by more than 70,000 during 
the first six months of this year. 

World shipments by 12 manufac- 
turers reporting to the Refrigeration 
Division of National Electrical Manu- 
facturers Association totaled 372,788 
units during June, to bring the half- 
year sales mark among Nema firms 
to 2,393,025 units. This compares 
with a Nema total of 322,136 for 
June and 1,505,911 for the first six 
months of 1940. 

Nema shipments to distributors 
and dealers in the U. S. and posses- 
sions alone amounted to 351,613 
units during June, with Canadian 
shipments aggregating 7,142 units 
and other foreign shipments 14,033 
units. More than 283,000 of the 
month’s shipments were for 6-foot 
cabinets, with better than 270,000 
units of this size going to distribu- 
tors and dealers in the United States 
alone. 

Eight-foot units, with about 29,000 
shipments, and 7-foot models, with 
approximately 27,000, were other 
comparatively popular sizes. 


How States Compare In 


Record-Breaking 
6-Mos. Sales 
Quantity 

States and Household Low Sides 
Territories June Cumulative 
NN. Sb b:he ood sre 4,517 27,579 
Sere eee 1,103 7,443 
SR ror 2,416 17,761 
CEE bb cewerw sare 22,404 150,135 
es 2,072 15,823 
RPOGEIOUL® 2. ciceese 7,354 48,356 
i 6-4:3:5.5.0:509:60-6 748 6, 

istrict of Columbia.. 3,059 17,499 
RAR re err 553 24,120 
| RNA e a rere: 5,509 36,498 
Ser ee 1,353 8,959 
PE. Scnsraaeuseeuds 25,341 171,549 
EN, p sihn abe bad ale 10,233 67,274 
ES ik nicans 65a) Rew 9,117 45,658 
Ee eee eee 3,350 22,701 
Breer ee eer 4,881 31,350 
= 6a 4,3-9'esd a0 .0b 3,802 25,330 
EN sed br site. eek ous 2,176 11,540 
rer tere ee 4,150 30,200 
Massachusetts. ........ 11,509 86,571 
EE, oa 6.9:5:0:8,0:5,0'5,0,0 18,810 121,050 
BEIMMOROIR oct secaee 11,054 69,360 
Mississippi ........... 1,760 14,942 
(rere 8,566 59,600 
rr ee 922 6,983 
i656 04a eas-s 36 819 15,930 
EE s6i-abeb ee dbo 500 228 2,110 
New Hampshire ...... 1,576 8,239 
ee) eee 17,115 99,652 
Ae 577 3,691 
WE 5b. abbu-6.0-c008 36,780 218,202 
North Carolina ....... 6,315 45,022 
North Dakota ........ 641 3,754 
gee id 6 ling Ss aweae-d 24,624 155,216 
sc ctec chee ees 2,807 22,129 
ae 3,939 24,889 
Pennsylvania ......... 30,304 199,016 
Rhode Island ........ 2,206 15,353 
South Carolina ....... 3,532 23,175 
South Dakota ........ 801 4,843 
See 6,493 41,830 
EE poe Ginn anh aiewik 11,915 91,189 
0 Arr re: 1,836 12,166 
PE viecuhbenaswns 833 4,931 
Re rrr. ere 6,814 39,124 
Washington ........... 6,419 41,775 
. fe | ee 5,659 24,397 
i rrr 9,188 56,815 
.,, 2 433 2,681 
Total United States... 351,613 2,280,448 
Re. Seiseceurrivxs es 7,142 38,604 
Other Foreign (Incl. 

U. 8S. Possessions).. 14,033 73,973 


Total World 


ee 


the dealer has what he allowed on 
the trade-in, the cost of transporta- 
tion to and from the shop, and his 
salesman’s commission. 

“We know that the very maximum 
we can expect from the used unit 
is less than 50% of the price of a 
new refrigerator. So each job will 
have to be figured on a basis of the 
expected selling price. This will be 
necessary in establishing a complete 
price range, in the opinion of dealers. 


“In the past, every attempt has 
been made to keep the price of the 
used refrigerator as low as possible. 
Only superficial touch-up has been 
employed. Now, the idea is to put 
them in the best possible shape, use 
more advertising and promotion on 
these models, and get the dealer 
more of his margin of profit back, 
at the same time stabilizing prices 
in the used refrigerator market 
locally.” 


New Blanket Ratings 
Simplify Priorities 


(Concluded from Page 1, Column 4) 
been handled by the issuance of 
letters of intention. These letters 
authorized selected companies. to 
negotiate with their suppliers for 


2 New Standards Formed 
To Speed Defense Work 


NEW YORK CITY—Approval of 
two emergency defense standards, 
developed upon request of the War 
Department to help speed up produc- 
tion and inspection of products, is 
announced by the American Stand- 
ards Association. Purpose of the 
standards is to serve as a guide in 
controlling the manufacture of: prod- 
ucts so as to maintain sufficient 
uniformity of quality to meet specifi- 
cation requirements. 

Regarded by the association as a 
distinct advance over operating con- 
ditions now generally applied in 
industry, the new method makes use 
of simple statistical principles, rec- 
ords, and charts: — 

It is the intention of the War 
Department that these new standards 
be used by the department and by 
contractors and sub-contractors in 
keeping their products up to govern- 
ment specification requirements. A 
cardinal feature of the method is a 
“Control Chart” on which a running 
record of the results of inspection of 
the product are charted. 


“Two horizontal lines called ‘con- — 


trol limits’ are drawn on the chart,” 
the association announcement ex- 
plains. “When the plotted points 
fall between these limits, the pro- 
duction process is ‘under control.’ ” 


555 To Handle Bendix 


LITTLE ROCK, Ark.—555, Inc., 
electrical appliance distributor here, 
has been appointed state distributor 
of Bendix home laundry equipment. 


William L. Merrill (left), known 


Cabinet Pioneers Are Honored 


in the General Electric Co. as the 


“father” of the all-steel refrigerator cabinet, and J. L. Knight were guests 
of honor at a dinner in Erie, Pa. commemorating the fifteenth anniversary 
of this General Electric household refrigerator development. 


Commercial Refrigerator Manufacturers Association 
Discusses Problems Under Defense Program 


(Concluded from Page 1, Column 3) 
difficulty in maintaining raw mate- 
rials of all kinds, with rapidly 
diminishing stock piles. Considerable 
work has already been done in adopt- 
ing substitutes and further progress 
along this line was predicted. The 
shortage most feared at present is 
on steel, although the members also 
stressed the fear that inability to 
secure adequate supplies of coils, 


condensing units, and other mechani- 
cal refrigeration equipment may 
prove serious. 

It was announced that the general 
priority order issued by OPACS 
giving preference to “26 essential 
services” for repairs and replace- 
ments had _ been interpreted by 
Joseph L. Weiner, associate adminis- 
trator of OPACS as applicable to 
commercial refrigerators. 


necessary material and equipment, 
with the provision that deliveries of 
such material would be assigned a 
stated preference rating. 

To operate under this old system, 
project suppliers were required to 
apply for individual preference rat- 
ing certificates bearing the specified 
rating. 

The new system will eliminate 
most of the routine detail work. 
When a project is officially selected 
for such treatment, the supplier will 
be granted a preference rating which 
is appropriate to the need involved. 
The order carrying this preference 
rating will be, in general, similar to 
blanket ratings hitherto assigned to 
builders of freight cars, merchant 
ship builders, and producers of ma- 
chine tools and cranes. 

The builder who gets the rating 
may apply it to his deliveries by 
executing a copy of the order and 
serving it on his suppliers. Addi- 
tional orders flowing into the project 
may be given the rating by citation 
of the original order and the serial 
number assigned to the _ builder. 
Provisions are included so that the 
rating may also be extended by sub- 
suppliers. The form to be used in 
granting the new ratings is P-19-a. 
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@ LET THE ANSUL JOBBER NEAR YOU GIVE YOU BETTER SERVICE 


Here is proot — that A-P Expansion 
Valves are designed and built from 
the ground up to give continuous de- 
pendable and trouble-free operation. 


4 =e ~» ~ge 
ae eee ack 


es ee eee ae 


MILWAUKEE 


Ask your Jobber to 
show you this Confiden- 
tial Catalog of A-P DE- 
PENDABLE Products! 


As you turn the pages, 
you’ll see an A-P Expan- 
sion Valve taken apart 
piece by piece, showing by 
“X-Ray” magic, just how 
it is designed and built 
from the ground up to 
give you continuous DE- 
PENDABLE and trouble- 
free service. 


Perhaps you already 
know by experience the 
A-P reputation for DE- 
PENDABILITY. Now you 
can find out WHY this 
reputation is possible. 
Don’t fail to see this ama”- 
ing demonstration — «t 
your favorite Jobber. 

% Progressive Service Engineers »s¢ 


and recommend —and aggressive J°2- 
bers stock and talk — A-P Produc’s. 
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